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When you have to roof against 


TIME “saat 


The day of the “rush job” is back with us again. Asa result of America’s 
big rearmament program, all industry is expected to accomplish results 
it a faster tempo than ever before. New plants will have to be built and 
old ones brought up to standard . . . in a hurry. 

This means plenty of rush roofing jobs, and, as always, you can 
count on Barrett to help you. Barrett is ready and able to help you 
apply the world’s longest-lasting built-up roof in the shortest 
possible time. 


We're geared for action four ways: 





+» Save time on specifications. Barrett's time 
tested, scientifically calculated application 
specifications are on hand for almost 
every built-up roofing problem. They take 
the guess-work out of roofing—- protect 
you and your customers, prov ide a sound 
basis for estimating. 


———_-) Save time on delivery. Strategically 


located supply points enable us to 
rush materials to your job when .«e™ 
they are needed. 


Save time with uniform materials. 


Barrett’ Pitch and Felt are made 

in our own factories, where their 

uniformity is rigidly controlled 

———at an advantage in application 
as well as in final results. Sub- 

standard materials never reach your 

job when you deal with Barrett. 


Save time on the job. Your roof 
ing crew knows Barrett materials 
knows how to work with them. 
And Barrett engineering help is 
——_—?> always available to assure you the 
finest possible roofing job in the 


shortest possible time. Ne 


But don’t wait until you’‘re up against it before ordering 
necessary roof materials. Call or write Barrett today. 


THE BARRETT DIVISION 


ALLIED CHEMICAL & DYE CORPORATION 
40 Rector Street, New York 6, N. Y. 
36th St. & Gray's Ferry Ave., Philadelphia 46, Pa. 
205 W. Wacker Drive, Chicago 6, Ill. 
1327 Erie Street, Birmingham 8, Alabama 
In Ceneda: The Barrett Company, Lid., 5551 St. Hubert St., Montreal, P. Q. 
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AND THE FIRE-RESISTANCE OF ASPHALT SHINGLES 
ALL IN A WOODTEX ROOF 


This ability to capture, in asphalt, authentic the entire surface. And WOODTEX Shingles are 


graining, deep shadow lines, and warm color “Millerized” to provide lifelong service. 
blends is a result of Certain-teed’s unique method 
of graining. By this process, ridges of asphalt WOODTEX adds charm and character to any 
are deposited on a thick butt base: then artisti- roof. It is a product that you can recommend 


cally blended color granules are embedded in proudly, one that will be received enthusiastieally. 


Cort. a in-leed ASPHALT ROOFING - SHINGLES - SIDINGS 


GYPSUM PLASTER + LATH + WALLBOARD - ROOF DECKS 





BUILDING . 4 
eee Quality made Certain... Satisfaction Guaranteed 
CERTAIN-TEED PRODUCTS CORPORATION ACOUSTICAL TILE INSULATION FIBERBOARD 


FE, PENNSYLVANIA 
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roofing contract 


Ruberoid, always first with the best in 

Asphalt and Asbestos Roofing and 

Siding. now has the added dis- 

tinction of being first in the roofing 

field with the Good Housekeeping 

“Seal of Approval.” 

The seal that often means a sale now 

gives added distinction to Ruberoid’s 

famous interlocking, wind-defying Tite-On Shingles. 


4s Advertised In... 
Backing you up in your corner when the bell rings is 
a powerful advertising campaign in such magazines as 
Good Housekeeping. Better Homes & Gardens, Time, 
Country Gentleman. Successful Farming, and 
others . . . all designed to pre-sell your prospects on 


Ruberoid products and pave the way for your sale. 


How to Sell With the Seal... 


\ Ruberoid sales manual which tells the “Guaranteed by 
Good Housekeeping” story shows step by step the 

tests that were made before Ruberoid rated the 

seal. Its a powerful, convineing sales help that will 


clinch more Ruberoid sales for you. 


Cash in now on this tremendous 


sales boost Ruberoid is giving you. 


500 Fifth Avenue. New York 18. N. 
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United States Gypsum 
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How fresh should a 





- Li 


For Building + For Industry 


Stee! 


* Insulation « 


Roofing ¢ Paint 


salesman be 


He has to feel fresh for vigorous selling . . . 
fresh and free from totin’ around “tons” of 
heavy samples, books and paraphernalia. 


Your roofing-siding salesman reaches his 
prospects fresh and “rarin’ to go” when you 
turn him loose with SHINGLE-VISION, Light weight. 
Weighs less than 10 pounds! Yet this U.S.G. 
exclusive ‘“‘theater-in-a-box” contains everything 
needed to close a sale—including 35 mm. 
projector, dozens of beautiful color slides, and 
self-contained projection screen. See this 
featherweight selling sensation now! Hear about 
all of the powerful promotional backing that 
makes selling USG* Asphalt Roofing easier and 
more profitable. Fill in and mail the coupon now! 


Amazingly Light Weight 
Beautiful, gleaming natural oak 
case with projector and slides 
weighs less than 10 Ibs. Projec- 
tion screen is self-contained. 


Roofing and Siding Slides 
Took months to prepare. Full 
natural color. Handy leatherette 
slide file makes showing easy. 


Projects pictures sharp and clear 
to full 7% x 11 inch screen size. 
Only one simple adjustment. 


UNITED STATES GYPSUM COMPANY 

Dept. AR-1, 300 W. Adams St., Chicago 6, Ill. 

Gentiemen: |'m interested in easier, more profitable selli Please have a 
U.S.G. Representative tell me more about SHINGLE-VISION, and today's 
big opportunities in the re-roofing market. 

YOUR NAME 


FIRM NAME 








Above photo shows 
spray application of 
Addex Liquid As 
phalt 460 as on 
embedding coat for 
Gloss - Fiber - Mesh 


Above photo: Mesh is top coated with ADDEX 
Liquid Asphalt and lightly smoothed in place 
with brush. Then the entire roof is given o 
final cooting after second coct is allowed 
to set os shown of the right 


NEW! Nothing Like It! 
This FREE informative 
booklet contains ac- 
tual samples of Glass- 
Fiber-Mesh and 
ADDEX Liquid Asphalt 
#460 as applied, with 
complete description, 
application and 
specifications. 
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THE MOST 
REVOLUTIONARY 
DEVELOPMENT IN 


MAINTENANCE 


TOPS OLD ROOFS WITH YEARS 
OF NEW ROOF PERFORMANCE 


ADDEX Roof-Shield is a heavy duty, monolithic weather 
shield of flexible Glass-Fiber-Mesh used as a structural 
reinforcement for ever-plastic ADDEX bitumen. 


ADDEX Roof-Shield is the answer to the limitations of 


mr 


SEND FOR IT TODAY! 


Unrolling and em- 
bedding Glass 
Fiber-Mesh in 
freshly applied 
Liquid Aspholt 
2460. Magnified 
jew shows alli- 
gotored condition 
of roof before 
applying Roof- 
Shield 








eon. 
ee eee 
TOPS OLD ROOFS 
with YEARS OF NEW 








thin-filmed coatings, blistering cap sheets 
and emergency leak stoppers. 


ADDEX Roof-Shield blankets, seals and 
waterproofs the roof from parapet wall 
to parapet wall. It adheres permanently 
to damp or dry surfaces. Dries uniformly 
and conforms to surface contours. 
ADDEX Roof-Shield does not become 
brittle and crack at low temperatures, 
and will not flow or become sticky at 
high temperatures. Reinforced to with- 
stand stresses, Roof-Shield welds itself 
snugly to badly alligatored surfaces. 
ADDEX Roof-Shield revolutionizes main- 
tenance methods, stretches maintenance 
dollars and is easily and rapidly applied 
without heat. 


NO Blistering @ NO Alligatoring © NO Delaminating 
Here’s the Payoff Mr. Roofer 


Roof-Shield builds business — gives the 
customer most for his maintenance dollar. 
And it more than doubles the day's pro- 
duction—more than doubles the Roofer's 
profit on labor ...A crew capable of hot- 
mopping 25-50 squares of two ply felt 
cap sheet in a day can easily lay 75-125 
squares of Roof-Shield in eight hours. 


1 ADDEX Roof-Shield reduces job prepara- 


tion costs, minimizes patching and seldom 
requires tearing off old roofing. Handling 
materials is no problem. ADDEX Liquid 


} Asphalt is ready to apply without heat. 


ADDEX Glass-Fiber-Mesh weighs only 8 
Ibs. per roll of 4 squares. 
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é entleman 


We're serenading customers for you 
with this powerful quartet ! 





Yes, Flintkote advertising 
is going to more than 
7,843,000 homeowners... 
telling the Flintkote story 
selling the Flintkote brand 
in almost 38,000,000 
colorful, hard-hitting 
messages during 1951! 











Cash in on this big selling program. Let your neigh- 
borhood know that you handle Flintkote Products. 


We’re helping to sell shingles for you. We’re helping 
to sell sidings . . . insulation board products . . . in- 
sulating wool . . . the entire Flintkote line . . . in this 
aggressive sales-producing advertising campaign. 


Homeowners right in your area are going to be ex- 
posed to this powerful program of Flintkote Adver- 
tising. You’ll profit by tying-in with it. 


To help you do just that . . . you will have lots of 
convincing new literature for your use. Hard-hitting 
dealer helps . . . envelope stuffers . . . samples... 
counter salesmen . . . they’re all there, ready to help 
you sell. 


Be sure you get full details from your Flintkote 
representative next time he calls. Or, if you’re in a 
real hurry, write us. We’ll rush complete informa- 
tion . . . so you'll have plenty of time for planning. 


THE FLINTKOTE COMPANY, Building Mate- 
rials Division, 30 Rockefeller Plaza, New York 20, 
New York. 


FLINTKOTE 








The roofs 


will always be “new” 
on this street! 


AMERICAN ROOFER 


Group of homes in Great Neck, N. Y., built 
by Alexonder and Halpern, inc., Jamaica, 
N.Y. Roofs are “Century” No. 5 Asbestos- 
Cement Roofing Shingles. 


Long life and lasting beauty make 


“Cantwy.”” Asbestos-Cement Roofing Shingles 
EASY TO SELL 


When a customer says, “I want a roof that 


, 


will last,’’ he’s a definite prospect for 
Keasbey & Mattison ‘“‘Century” Asbestos- 
Cement Roofing Shingles! 


Consider the facts: ‘“‘Century’’ Asbestos 
Roofing Shingles resist fire, weather, and ter- 
mites—will last the lifetime of the house! 


And the beauty lasts, too! As a new roof, 
“Century” Asbestos Roofing Shingles present 
a smart, modern appearance that pleases every 
home owner. The attractively textured surface 
won’t weather out; the colors are “built in’’— 
they are an integral part of the shingles. 


Then, when you point out the economies, your 


sale is as good as made! ‘“‘Century”’ Asbestos- 
Cement Roofing Shingles save costs three 
ways: The initial cost is moderate. And they 
are specially designed for quick, easy applica- 
tion—save both time and labor. Finally, 
“Century” Asbestos Roofing Shingles need a 
minimum of maintenance—never need painting 
—to provide perfect, lasting protection. 


“Century” Asbestos-Cement Roofing Shingles 
are made in a variety of eye-pleasing colors— 
White, Black, Spanish Red, Surf Green, and 
Graytone—and in popular patterns. All are 
suitable for reroofing as well as for new con- 
struction. Ask your Keasbey & Mattison 
dealer for complete 

information, or write 

us direct. 


KEASBEY « MATTISON 


COMPANY - AMBLER - PENNSYLVANIA 


ORIGINAL MANUFACTURERS orf ASBESTOS-CEMENT SHINGLES COUNTRY 
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Naty Fe Dew 


FRIENDLY, pleasing 

ality is perhaps the most impor- 
tant single element in the success of any 
small business,” says Goodreau Soper, 
U. S. Dept. of Commerce. To be suc- 
cessful, the contractor-dealer usually 
must like people and like talking with 
them, mixing with them, and serving 
them. He must recognize the fact that 
his customers are really his employers 
and that they will employ him and his 
services only as long as he serves them 
well, As essential parts of his person- 
ality, he must have a good knowledge 
of customer wants, a personal acquain- 
tance with as many of his customers as 
possible, and a strong interest in his 
community. 

Two personality traits that are essen- 
tial in the growth of a roofing and sid- 
ing contractor business were stressed 
by Mr. Soper. They are... 


person- 


a. Acquaintance with individ- | 


ual customers. 


The successful contractor usually 
spends much of his time during busi- 
ness hours selling, meeting and serv- 
ing old and new customers. If he can 
call many of his regular customers by 
name and know their preferences, 
and other facts about their needs and 
buying habits, he has a great advan- 
tage over less well-informed competi- 
tors. 


b. Interest in his community. 


The successful contractor usually 
has a personal interest in the commu- 
nity in which his firm is located, the 
attractions it has for persons from 
the surrounding areas, and the social, 
recreational and educational facili- 
ties it provides for its own citizens. 
He takes an active part in the civic 
and charitable 
munity, supporting those which will 
strengthen the community and make 


it a healthier and happier place in | 


which to live and earn a living. 


S. H. 


Members of the editorial and adver- | 
tising staffs will be on hand at the | 


forthcoming Nersica 
the Hotel Commodore, 
See you there! 


in New York. 


activities of the com- | 


Convention at | 


VU 


S\ 
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Publishers of 
Roofing, Siding & Building Specialties Manual 
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This double coverage, heavy duty 
interlocking type asphalt shingle... 


HAS BEEN TESTED IN EVERY WEATHER 
..s AND HAS WEATHERED EVERY TEST! 


— See all the selling features 
of Texaco’s top-performing 


TEX-LOK 


JA TOP PROTECTION. Double Coverage; 
heavy duty, fire-resistant 

J LOCKS DOWN. ..STAYS PUT. Interlocking; 
concealed nailing; built to resist high 
winds; no lift—no rip—no tear—no curl 

Jj GOOD LOOKING. Attractive pattern; 
beautiful colors; textured and plain 
surfaces 

JA EASY APPLICATION. Quick aligning; 
self-locking 

JA ECONOMICAL. Low cost—long life 


ALUE ON THE MARKET TO0ay/ 


TEX-LOK Shingles are available in the 
areas currently served from roofing plants 
located at Lockport, Illinois; Port Neches, 
Texas and Port Wentworth, Georgia. 


NO BETTER GHINGE 


In the East, it’s... 


TEX-LATCH 


Another top-performing 
Texaco asphalt shingle— 
TEX-LATCH. Similar 
to Tex-Lok but slightly 
different in method of 
locking tab. Heavy 
duty, double coverage 
and interlocking. Avail- 
able in the areas served 
from the Edge Moor, 
Delaware roofing plant. 
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Keep Them Working For YOU! 
Mechanics Are In Short Supply Today, So— 


Here’s A Program 


Aimed At Improving 


Employee Relations 


O your mechanics know where they 

stand as to company policy, adver- 
tising, price policy, vacations, promo- 
tions, pay increases, etc. ? 

They probably don’t. 

Large corporations make it a definite 
point to let their workers in on the 
firm’s policy, overall plans and all other 
information pertaining to the organi- 
zation. 

Sad to say, however, many roofing 
and siding firms especially smaller 
establishments—fail to do this. Conse- 
quently, and as a direct result of this 
laxity, a good many mechanics in small 
roofing and siding firms hardly know 
just where they stand as far as the firm 
goes. 

This, naturally, reacts badly in work- 
er morale, customer relations and many 
other things. 

Correcting this attitude is the prob- 
lem, Larger businesses get over the 
hurdle by issuing small booklets to all 


* Policy 
o dims 





BY DAN VALENTINE 





new employes, outlining the company’s 
policy, its aims, its history, and all 
other needed information. 


Inexpensive Printing 


Of course, a small roofing and siding 
establishment can’t go to the expense of 
printing a booklet of rules and regula- 
tions. However, some type of statement 
is needed—and a small mimeographed 
affair will do the job nicely. 

The rules and regulations for a small 
roofing and siding establishment — in- 
cluding an outline of the firm’s policy 
on advertising, customer relations, 
etc. — will not run more than two or 
three mimeographed pages. These can 
be stapled and presented to each work- 
er; these mimeographed statements 
won't cost more than a few cents each. 


eHosprtalizatren 
«Promotions 


+Vacations 
—* Pay 





And the resulting morale value will be 
tremendous. 

Well, you ask, what should be in- 
cluded in these mimeographed worker 
booklets ? 


Include Basic Information 


Of course, the basic information need- 
ed by all new employes should be in- 
cluded — work hours, overtime pay 
policy, schedule of vacations, holiday 
work, union facilities, promotion re- 
quirements, etc. 

This is basic information, but you'd 
be surprised how many new workers 
start in a firm without knowing this 
vital information. 

Other things to be explained to the 
new employe in the information sheets 
would be—group insurance plan, if the 
firm has one; hospitalization program. 
A paragraph should also be included 
pointing out that the firm is required 

(Continued on Page 29) 
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How Controls Affect Contractors, Selling, 
and Management, To Feature 51 Convention 


Nersica Meets in N. Y. March 5, 6 and 7th 


shadow of war-time 


NDER the 


restrictions and controls, roofers 
overt 


States 


siding contractors from. all 
United 
will convene 6th and 7t 
1951, at the New 
York, to prepare themselves for busi 


and 
the eastern half of the 
March 5th, 
Hotel Commodore, 
come 


ness conditions during the year to 


Suiting the program to the need on 
of the most important aspects of Con 
ention Meetings will be the matter o 
controls. Known as the “Current Con 
ditions Clinic” the controls sessions will 
highest officials 


present some of the 


bodies and bureaus 
the 


insulation con 


f governmental 
affect 
and 


vhose actions interests ot 


roofing, siding 
ractors 
Senator John Sparkman of Alabama 
Select Commit 
will be the key 
Nersica 
speak 


Chairman of the Senate 
ee on Small Business, 
speaker at the 
luncheon. He 


note opening 


Convention will 


is Chairman, and discuss the plight 
¢ small business man. Sen. Sparkman 
spokesmat of the 


+ the recognized 


wiininistration in the Senate on ques 
tions of housing. His speech will be 
\n important official of the 


Federal Reserve Board will speak on 


rroadcast 


he problem of Price Stabilization. An 
ther government official will speak on 
Regulation “W" and FHA 

The 


concern itself with any one topi 


not 
as in 


Nersica Conventi will 


wrevious years, but will be divided be 


tween controls, sales and management 


Sales Program 


In charge of an elaborately prepared 
program, is Don \W 
the educational 


sales Patterson, 
nember ot 
f the Sales Executives Club and super 
sales programs at 


spec lal 


Under Mr 


Visor ot 


CCNY 


Patterson's dire 


tion and through cooperation with the 


City College School ot New 
York, a brief typical sales training pro 


gram will be presented. It is hoped that 


" 
»USINESS, 


this program will serve as a guide for 


committee 


i Ner 


which the 


Sales 


\ssoci 


future 


sica fraining Program, 


ition hopes to estab 
lish in the neat 
breakaway Tuesday 


the Sales 


Following the 


luncheon whi will begin 


Program, to be keynoted by a nation- 
ally known sales specialist, a three-hour 
on the sub 
“Getting them to say YES.” 
Robert A. Love, the 
Director, to 


son in making this sales 


program will be presented 
wect of 
Assigned by Dr 
Midtown Center's 


Don W. Patter 


presentation, will be 


assist 


training 
College Midtown 
\"\ he re the New York 


Club 


super 
visors trom the City 
Business Center 
Executive 


Sales sponsors ts 


training program 


Many Questions Wanted! 


Speaking of the theme of the three 


hour sales presentation, Mr 


Patterson 
said : “A prospect never says ‘No’ when 
| \t the 


prove that.” 


‘onvinced he will benefit 


Lonvention we 


“We hope the members will come 
well prepared with problems, because 
we are in the solution business. I don’t 
think it is an exaggeration to predict 
that nobody will walk away from our 
presentation without new sales ideas 
that are immediately applicable on the 
‘ob.” 


Visual Display 


For thirty years a successful sales 
manager, Mr. Patterson believes in or 
ganized selling. At CCNY he develops 
salesmen who know what they are 
doing, as a result of thorough ground 
ing in sales fundamentals 

“If the product isn’t moving, there 
is a sore spot somewhere in the selling 
operation,” he says. “The job then is 
to isolate that function 
correct the condition.” 

An important part of the program 
will be the display of visual material 
showing what the City College building 


sales and to 


Don W. Patterson, supervisor of Special Sales Programs at the City College Midtown 


Business Center, is shown (center) going over 
at the Nersica Convention. Checking the detai 


lans for the presentation he will give 
are Dl. Robert A. Love, director of 


the Evening and Extension Division of the City College School of Business (left) 
and J. S. Schiff, supervisor of the school’s sales training. 
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Lay-Out of The Exposition Floor With Booth Numbers And Exhibitors 
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The view above shows you the lay-out of all booths at the forthcoming Nersica Convention in the Hotel Commodore, New 
York. All booths are numbered, and you can find the location of an exhibitor by checking the keyed list below against the diagram. 





EXHIBITORS AND BOOTH NUMBERS, RECEIVED TO FEBRUARY 13, 1951 


EXHIBITOR 
Aeroil Products Co. 
Air Equipment Company 
Alside, Inc. 
Alumatic Corporation of America. .127-8 
The American Stained Shingle Co. ..“A” 
Arlite Industries, Inc. . om 


BOOTH 


The Barrett Division 

Bird & Son, Inc. ..... 
Bonafide Genasco, Inc.. . 
Bostitch, Inc. 

Brixite Mfg. Co. Inc. 
Calbar Paint & Varnish Co. 
The Philip Carey Mfg. Co. 
The Celotex Corporation 
Certain-Teed Products Corp. 


EXHIBITOR 
Coppers Creek Chemical Corp. 
Dewatex Mfg. Corporation 
OP tnt s Fe 142 
The Flintkote Company ... 
The Gramatan Company, Inc. 
Hauck Mfg. Company ............ 137-8 
Industrial Bank of Commerce . 
Ingersoll Koolshade Storm-Shade Div. 
Borg-Warner Corporation 


Eastern Duo-Fast Corp. 


135-6 
Leyad Pen eee 117-8 
Keasbey & Mattison Company 

Koppers Company, Inc 

David Levow 

Lockport Cotton Batting Co. 

Metal Tile Products Inc. ........... 201 


Johns-Manville Sales Corporation. . 
Jones & Brown, Inc. 


EXHIBITOR 
The Maloney Company 
Nash Manufacturing Company 
Orchard Brothers, Inc. ........... 110-1 
Owens-Corning Fiberglas Corp 
The Pioneer Stone Cote 
Ne: GA TG win bs vaste ke veces cau 210-1 
Reynolds Metals Company 
The Ruberoid Company 
Shower Door Company of America. . .21 
Smith Asbestos Products, Inc. 
Suprador Corporation of N.Y. ...... 223 
The Texas Company 
United States Gypsum Co. ........ 147-8 
United States Mineral Wool Co. ..... 116 
Weatherbest Corporation 
The Weather-Proof Company 





industry unit has accomplished in co- 
operation with such organizations as 
the National Retail Hardware Asso- 
ciation, National Contract Hardward 
Association, National Retail Lumber 
Dealers Association, New Jersey Home 
Builders Association, New Jersey 
Lumbermen’s Association, New York 
Lumber Trade Association, Northeast- 
ern Retail Lumbermen’s Association, 
American Society of Architectural 


Hardware Consultants and Producers’ 
Council, Inc. 

But preparing for a prolonged period 
of successful selling means more than 
giving a pep talk to the salesmen. It 
means embarking on a sound sales 
training program. 


Sales “Principles” 


It is the concept of sales “principles” 
that will be stressed at the convention. 


How many of your salesmen, for in- 
stance, really have an understanding 
of why people do the things they do? 
How many appreciate the importance 
of varying their approach according to 
certain tell-tale signs? How many have 
the ability to employ trial closings? 
How many know how to use their 
voices in a manner that holds the atten- 
tion and sways the feelings of a pros- 
pect? And how many know how ta 





“R” ; 





14 


analyze the sale they did not make? 
Do YOUR salesmen know how: 
lo plan their sales? 
lo organize their work? 
fo make the most effective use of 
their product knowledge ? 
lo build better human relations with 


their customers for their company ? 
lo handle objections ? 
lo convince hesitating and procras- 
tinating prospects ? 
lo put maximum selling power into 


every presentation ¢ 


Main Lobby of Hotel Commodore 


Management Section 
The management section of the 1951 
Convention will feature a return of Dr. 
Charles Reitell, who conducted the four 
1948 
drawing on the 
vealth of his experience and knowledge 


lay Management Clinic of the 
Convention. Again 


% the roofing, siding and insulation 
business, Dr. Reitell will return to the 
1951 Convention to show the contrac 
tor how to make money under the try 
ing conditions of the present national 
emergency 


Built-Up Roofing 


Che interests of built-up roofers and 
sheet metal roofers will be served in a 
half-day morning session at the Con- 
vention, devoted to their application 
problems. Cooperating in this, will be 
the Asphalt Roofing ladustry Bureau. 
Irvin Prickett, a Nersica Director, and 
Chairman of the Flat 
will preside over 


\ssociation’s 
Roofing Committee, 


this session 


Entertainment 


hrough arrangements with the as- 
sociation, the “Host,” a magazine dis- 
tributed for the benefit of visitors to 
New York, will contain special features 
and their 
wives attending the Convention. A spe- 


New York Conven- 


Visitors Bureau will operate 


% interest to Dusinessmen 


Clai sel 


vice Ol the 


] 


I ana 


tion 
to get theatre tickets for popular Broad- 
way shows. Exhibitors, as in the past, 


will dispense spitality in various 


suites at the Hotel Commodore. 


Hotel Rates 


\bout 600 rooms have been set aside 


he Hotel Commodore for visitors 


to the Convention. The hotel manage- 
nent advises early registration as hotel 
space is getting scarce in rearmament- 
conscious New York. Rates are by the 
night, and all rooms are European Plan. 
5.50-10.00 

9.00-11.00 

10.00-13.00 


Singles 
Double 
Twin 


3ed 


3eds 
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Parlor & Bedroom—16.00-28.00 
One Room Suite 10.00-25.00 


Outside view of Hotel Commodore, 
Nersica Convention headquarters. 


\ll rooms are subject to the 5 
cent New York City Hotel Tax 


per 


Election of Officers 


One of the important functions of 
each Convention is the election of 
officers for the coming year. The offices 
of President, four Vice-Presidents, and 
members of the Board of Directors will 
be filled for the coming year. Present 
officers are: 

J. E. Somerset, President; J. T 
Morley, E. F. Williams, A. J. McRae, 
and E. L. Packer, Vice-Presidents ; and 
D. C. Lingenfelter, Treasurer. Vacan- 
cies among some 40-odd regional Direc- 
tors and Directors at Large will also 
be filled. 





Tools Will Be Hard To Get— 


Here’s Some Maintenance Tips 


Blocks, tackle and snatch blocks 
Should be kept in excellent repair in 
the interests of accident prevention and 
maintenance of long rope life. Use re 
claimed parts from discarded blocks 

3rushes — wire and bristle Keep 
clean and free from acids 

Chisels—Keep redressed, tempered 
and sharpened. Use the scrap pile as 
the source of material for new ones 
hand tools 
merit special consideration inasmuch as 


Electric tools These 


their use 1s being widely extended 


They are often comparatively delicate 
mechanisms and if neglected or 
intly handled, fail to 


they are most needed 


ignor 
function when 
Proper lubrica- 
tion of this equipment is necessary 


These tools should be carefully inspect- 
ed by the toolkeeper at frequent inter- 
vals to be sure that surplus lubricant is 
not used. Often 
done to this equipment by the presence 
of too much lubricant as of too little. 


as much damage is 


Drills, saws, and other accessories used 
with these tools should be kept sharp 
and free from rust so that the motors 
may not be overloaded and burnt out. 
These tools should never be placed in 
the hands of workers who do not un- 
derstand their limitations and _ their 
possibilities 


Files—These I 


be re-cut when 
worn smooth. They should always be 
with a handle and should never 
be used as punches or chisels 


may 


used 


Handles—Used wooden handles may 
often be cut down for use in smaller 
tools. All wooden handles should be 
fitted by a careful workman, using 
straight-grained hickory, ash or maple. 
Nails or metal wedges should not be 
used to improve the fit of hammer or 
sledge handles. If handles are branded 
for ownership identification, the brand 
should not be burned so deeply into the 
wood as to impair the strength of the 
handle. 

Jacks—Keep properly greased and in 
good repair, using reclaimed parts of 
discarded jacks. They often carry heavy 
loads and should be kept in good con- 
dition. 

Racks—Serviceable tool racks may 
be made frem scrap lumber. They 
should be made sufficiently strong to 
carry reasonably heavy loads. 

Saws—It is of the utmost importance 

(Continued on Page 30) 
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Repairing Leaks 
On Built-Up Roofs 


Where To Look 


What Measures To Apply 


HE hints below, and many others 
of value can be found in the USDA 
“Care And Repair of the House.” 

When a leak occurs in a built-up 
roof, flashings at parapet walls, sky- 
lights, and vents should be carefully in- 
spected, because the initial failures oc- 
cur at these Bituminous 
flashings are made of saturated felt and 
flashing cement. Flashing cement should 
be forced behind the felt if it has separ- 
ated from the wall at the upper edge, 
and the edge sealed with a strip of bit- 
uminous-saturated cotton fabric 4 inch- 
es wide, embedded in and coated with 
flasning cement. 

A break in the flashing should be re 
paired by applying saturated flashing 
felt in pieces extending not less than 6 
inches in all directions beyond the break, 
cementing it to the flashing and coating 
it with flashing cement. Sheet-metal 
flashings which have a ferrous-metal 
base, as zinc-coated sheet iron, 
should be painted with corrision-resis- 
tant paint or, if badly weathered, re- 
placed with new flashing 


locations. 


such 


Sweep Bare Spots 


Bare spots on a built-up roof where 
the mineral surfacing is not properly 
embedded should be swept or scraped 
clean, a heavy coating of hot bitumen 
applied, and additional gravel or slag 
spread over the area 

Felts which have disintegrated should 
be cut away and replaced with new felt 
of the same kind, The new felt should 
be mopped in place, allowing at least 


Cut-away drawing shows possible trouble spots on a built-up 


one additional layer of felt to extend 
not less than 6 inches beyond the other 
layers. 

When necessary to resurface a built- 
up roof, the old roofing may be left 
partly in place or removed entirely. If 
left in place, the mineral surfacing 
should be scraped off and removed and 
the entire roof swept clean. Holes or 
cracks in the old roof covering should 


roof. 


be mopped with hot bitumen and cov- 
ered with roofing felt followed by an- 
other application of bitumen before the 
new roofing is applied. If the old roof- 
ing is to be entirely removed, the deck 
should be repaired and made ready for 
new roofing. In either case, the new 
roofing should be applied according to 
manufacturer’s specffications and direc 
tions. 





How To Detect Sources Of 
Leaks On Most Types Of Roofs 


Leaks in the roof are seldom easily 
detected from the outside. If the attic 
has no ceiling, holes in the roofing are 
often readily visible from the inside, 
which can be marked by pushing wires 
through the holes to the roof surface. 
If the attic has a ceiling, there may be 
stains on the paster indicating leakage. 

If the roof is of slate, tile, wood 
shingles, or composition shingles, see if 
any pieces are broken, missing, or loose. 
Examine wood or composition shingles 
to see if they are warped, partly decay- 
ed, or disintegrated. 

Asphalt shingles and roll roofing may 
be blistered or pitted and they may have 
lost. some of their mineral surfacing 
These defects are more likely to occur 
on roofs with southern 
those with a low pitch 
porches. 


exposures 
such 


or 


as over 


The metal fastenings used 


to hold 


roofing materials, such as slate, tile, and 


cement-asbestos, may fail before the 
materials themselves do. 

Sheet-metal roofs should be examined 
for holes, cracks, corrosion, rusting, 
open joints, and defective fastenings. If 
painted, they should be examined for 
blistering and peeling. Examine the 
flashing around the chimney and vent 
pipes and in the valleys of the roof 
carefully for rust or displacement. 

Skylights should be examined for 
signs of leakage. The frames may need 
repainting, and the putty around the 
glass may need to be replaced. See that 
the flashing around the base of the 
frame is in good condition, 

In looking over the chimney top, see 
that all bricks are in place and well 
pointed. If there is a cap, it should be 
securely cemented to the chimney. If 
there is no special chimney cap, mortar 
should be spread over the top of the 

(Continued on Page 31) 








AMERICAN ROOFER 


Saturating An Area With Salesmen 
Has Made This Firm A Regional Leader 


By I SHYKE 


(Special to American Roofer & Siding Contractor) 


HE Tilo Roofing Company’s branch ttenti rough private talks with branch executive finds. Besides the 

at Middletown, New York, is far \ I ind. The next step careful training of his sales force he 
from being a pretentious looking place. finds tl lesman receiving an invita believes in hiring more and more sales- 
th the boss for the men. To this policy he attribues higher 

some actual joint sales volume for his firm in the vicinity. 
Of 57 employees, 19 are on the sales 


It is located in a modest structure that 

is rather small compared to other roof-' purpos ng 

ing concerns’ buildings in the Orange 

County, Mid-Hudson Valley, territory force. 

The branch is two stories high. The Sparks Salesmen 

construction is wood frame with asbes- : : He insists that the average man 

tos siding and a commercial flat roof a ae re ‘idis reached 9+ woman can make the grade tak- 

Frontage at 130 Wickham Avenue is ‘NE 9055 tells his employee fo take One ing roofing orders even though they 

AO feet, while the depth is 60 feet " s 7 * — - ee have not had previous selling expe- 
Just how does Vincent W. Mingey peaedinc: se ees nat rience of this kind. What they re- 

the manager, sell more roofing ? quire is confidence in themselves. One 
The fact that this is what he has been- rule of the branch is to hire people who 

have not worked very much at selling 

anything. Those who are not hired are 


the work which he 
ig,” Mr Mingey 


liatel, ore away 

‘ . ediatel gains new 
doing is evidenced by the fact that his . oo , a 
. A : ’ Chere is no doubt 

new branch topped the company’s é 
, tical psychology 


Honor Roll, for all divisions, in the le lefinitely 10rmer employees of other roofing com- 
il wort nis del te - 


most recent annual listing : I panies 
' ° 1 1 im get 

In the rear of the branch there is a Sieh. ott, ; ? 

‘ ino orders Mistakes previously made elsewhere 


salesmen’s room. On a large tab ractical field excur- could again be repeated with his com- 
,re necessary to spark pany, Mr. Mingey believes. All the 
g behind.” progress made at Middletown was ac- 
» is the cardinal complished with comparatively fresh 


order pads and certain other 
forms. At one side of the ro 


a large blackboard with a 


in 


hs oncneel ' -_ —e rk ale 
wg hag obey ‘a baat onc 1 Tule for successful roofing selling, this (Continued on Page 38) 
individual and their latest orders 

glance one may note who the leader is 
Under the direction o » manager 
daily conferences are hel re. Foun- 
dation work laid in this room and based 


upon the better handling of problems 
and their solutions results in more sales 


being made 


Morning Pep Talks 


Meetings usually last about twenty 
or thirty minutes every morning before 
the salesmen start out. When any ex 
ceptionally important instructions are 
to be given the meeting is prolonged 
Experience shows that inspiration and 
encouragement given here improves 
business. Explanations are also more 
readily made in this way since this ts , 

a question and answer period ee el” 

Salesmen who “bog down” are given Vincent W. Mingey, meuager, pelts to the cheet, Seensht ue te debe Sells, OA 
shows quotas of salesmen, and how well they are doing. Sign above chart says: 
Sometimes problems are given special “You CANNOT make a sale without a demonstration.” 


a heart-to-heart talk by the manager 
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Building Specialties 
That Will Bring 


Extra Winter Business 


Third in a series of articles on money- 


making products the contractor can 


take on to speed up those slow seasons 
and make his operation a twelve month 


success. 


NTERPRISING roofing and sid- 

ing finding in 
building specialty products an excellent 
boost for business during the winter 
lull. These “added” products—includ- 
ing such diverse items as garage doors, 
radiators, 


contractors are 


electric basement combina- 
tion windows and wooden fences—can 
be turned into year-round sellers and 
thus become a major part of the con- 
tractor’s income. What is more, these 
products require no extra canvassing, 
or additional selling and applicating 
skills of the contractor. 

In two previous articles a number of 
these specialties were discussed. We 
-ontinue the series this month. 

There are big profits for aggressive 
dealers in merchandising kitchen items 

whether it be complete kitchens or 


separate specialties 
Custom Kitchens 


market for custom kitchens is 


especially ripe. There are hundreds of 


rhe 


homes today which still have old-fash- 


ioned kitchens. Every day home owners 
are recognizing the convenience, beauty 
and desirability of 
kitchens 


modern custom 

Lines available include enough sizes 
and style, combined with a complete 
assortment of fillers, decorative effects, 
and special units, to enable a dealer to 
do a real job. The best lines are so con- 
that it is actually 
make good installations, even on irreg- 
ular walls and floors. With a little train- 
ing, any good mechanic can make first 


structed easier to 


class installations, provided he has good 
cabinets to work with. 

Actually, selling the complete kitchen 
brings extra profits because of the extra 
sales that can be made to kitchen cus- 
tomers. Disposal units, ventilating fans 
and other domestic kitchen equipment 
go hand-in-hand with kitchen sales. 
Remodeling work can be pushed in fol- 
lowing up kitchen leads also. 


Ventilating Fans 


High on the list of these extra kitchen 
& 


a 


Photo: Courtesy Miller Metal Products C 


Note how offset in corner is covered by special wall fill and the corner is turned 
to bring the cabinets close to range—a custom kitchen advantage. 


Drawing and photo courtesy American Blower Co. 


main parts of a kitchen fan. Grille is made of plastic. 


Efficient, built-in wall 
ventilators are smartly styled to har- 
monize with the most modern kitchen 
equipment. Produced by reliable manu 
facturers, they are priced within the 
range of the most modest budgets. 


items are tans. 


The reasons for ventilating kitchens 
are principally to remove excess heat 
and prevent unpleasant odors from es- 
caping into the house. Despite well- 
insulated heat kitchens are 
often too warm for comfort. It is equally 
important to capture and remove of- 
fensive odors at their source to prevent 
them from tainting or staining the fresh 
appearance of the living areas. Scien- 
tific kitchen ventilation has solved this 
problem. 


sources, 


Installing these fans is simplicity 
itself and after a few jobs even a me- 
chanic without much training can easily 
do the work. 


Kitchen Cabinets 


\nother important kitchen item 
which also has a wide use outside the 
kitchen—is cabinets. A novel and prac- 
tical solution to the problem of new 
ways to utilize storage and living space 
is the.use of standard wood kitchen 
cabinets in bedrooms, bathrooms, liv- 
ing rooms, children’s play rooms, home 
workshops, and other quarters. 

This scheme is attracting a great deal 
of interest from dealers, builders and 
architects as well as tenants and prop- 
erty owners. For instance, a division 
can be made in a large room and the 
purpose may even be that of separating 
the dining space from the cooking area 
of a large kitchen, or cabinets to divide 
a large living room into a cozy sitting 


(Please Turn Page ) 





Sereen molding is removed before install- 
ing jalousie unit on door. 


room leaving space for extra bed 
room 

Still another example of where these 
cabinets can be used to afford greater 
lar > bed- 


ye 


use of space is to divide a 
room so that more people can be ac- 
ommodated and at the same time offer 
the necessary privacy 

To these advantages in space-saving 
these sectional 
cabinets are manufactured of wood and 
ure furnished unpainted and are avail- 
able in 
enables every purchaser t 


is the economical side 


semi-assembled form, which 


» Save money. 
by doing most of the assembling and 


ill of the finishing. In addition, it en- 


ables every purchaser an opportunity to 


use his ingenuity in handicraft 
house that 


Speaking of rooms in the 


an be exploited through specialty 
products, there is one that is just now 
oming into its due share of attention 
the 


agreement on the fact that cleaning this 


bathroom. Housewives are in 
room is the most distatsteful chore they 


can have, and they are enthusiastx 
about shower doors as 


trolling the worst cause of mess 


means of con- 


Shower Doors 


Dealers are finding it easy to sell the 
idea of convenience and comfort in a 
water-tight, draught-tight shower door 
Women readily see the advantages of 
eliminating messy floors and discarding 
old laden 
which are a threat to the family health 


bacteria shower curtains 
Men like shower doors because they 
eliminate possible damage to the ceiling 


below a bathroom caused by water 
seepage 

The biggest development in t! 
ern shower door is the adjustable jamb 
This engineering 


made it possible to install shower doors 


1e mod 


nas 


improvement 
produced by assembly line methods in 
shower recesses which normally require 


special handling. The adjustable jamb 
irregularities 


allows for most of the 


Jalousie unit is laid on screen door 
attached with wood screws. 


ich commonly occur in tile and con 
| 


struction work. This results in a per- 


close-fitting installation job 


manent, 


which insures water-tightness previ- 
skilled installers 
using costly hand-cut material. 

\dded to the above 


> wide assortment of beautiful glazing 


ously obtained only by 
improvements 1s 


effects including new and modern sand 


blasted designs and monograms 


Jalousie Doors 


Another large market is available to 


the enterprising roofing and siding con- 


tractor in jalousie doors. Jalousies have 
Florida 


areas both for 


been used for many years in 


and other warm weather 


doors and windows. Fundamentally, a 


jalousie is a form of venetian blind or 


shutter. Its slats may be turned up or 


down but cannot be moved out of place 


and raised or lowered since they are 


held in a rigid frame 
been 


jalousies have 


} 


Since the war 
vastly improved in design and are avail 
able in a great variety of materials. The 
slats are made of aluminum, wood, or 
made 


plate glass while the frames are 


of aluminum, wood, steel or brass 


The 


door is 


big selling 
t 


point of the jalousie 
permits PRIVACY 
while at the same time it allows light 


The 


hat it 


and air to enter ordinary screen 


hoto Courtesy 
Miller Metal Pr 


Special features 
like this planning 
desk (left) help 
sell more kitch- 
ens. Ventilated 
vegetable bin cab- 
inets are a must 
for the successful 
contractor. 
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Left: Jalousie in place on door. 
Right: Inserting glass storm panel. 


door permits no such privacy. In the 
event of rain the house door must be 
closed behind the screen door thus shut- 
ting off ventilation which in the sum- 
mer is very important. 

On the other hand, if a jalousie unit 
has been installed over a screen door 
it is possible to have privacy, ventila- 
tion, and keep the rain out at the same 
time. In winter the jalousie is tightly 
closed and a sheet of glass is inserted 
in a rabbeted molding on the back of 
the door so that it functions as a very 
satisfactory storm door. When tightly 
closed a good jalousie will not allow 
water to penetrate so that there need 
be no fear of any seepage of moisture 
through the door. 

Jalousies can be had in the form of 
complete doors or as conversion units 
which can be installed on a screen door. 


Installation 


Installation of a jalousie unit on a 
regular wooden screen door is extreme- 
ly simple. The screen door is removed 
from its hinges by pulling the pins and 
is then laid on any flat surface with the 
outside facing up. Screen molding on 
the eutside which is not recessed is 
removed. The jalousie unit is laid on 
the door so that it covers the screen 

(Continued on Page 29) 
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SAFETY: 


N approaching the problem of acci- 

dent prevention on building con- 
struction work, the roofing and siding 
sub-contractor could take one of two 
positions 

On the one hand, he might question 
what he, the subcontractor, could do 
about accidents. As a rule, he is on the 
job only during limited periods of time 
He has had nothing to do with erecting 
the ladders and temporary stairs which 
he must use; he often works on scaf- 
folds placed and maintained by other 
contractors. Many hazards may exis", 
and probably do, in the very places in 
which he must send his men—none of 
which he created. He must work in 
conditions as he finds them. 

And with each new appearance on the 
job, he is confronted with new condi- 
tions. His work is in a different area; 
the old hazards are replaced with en- 
tirely new ones. Even the crew that 
starts this 
may be new to the job. 

He doesn’t 
lowance—to 


next section of his work 
have time—nor the al- 
prepare each work area 
against accidents before his men start. 

So the subcontractor may well won- 
der what he can do to prevent acci- 
dents. 

Should he then resignedly hope that 
nothing happens to his men? Should he 
trust that his men will somehow get 
by without trouble ? 


No, not at all. 
Education Cuts Accidents 


He has access to the most effective 
weapon known in this fight against 
iccidents—education, 

And the subcontractor occupies 
a most advantageous position be- 
cause of the comparatively small 
number of workmen he employes. 
It is easier to teach principles of 
safety to a small specialized group 
than to a large number of men of 
various skills and interests. 

Let us take a look at this educational 
phase in the accident prevention pro- 
gram, where men are taught to recog- 
nie hazards, taught their individual re- 
sponsibilities in accident prevention, 


Should the foreman resignedly hope that 

noshing happens to his men? Should he 

trust that his men will somehow get by 
without trouble? 


and taught to be alert to accident po- 
tentials. 

Did the load line break on the hoist 
and drop the scaffold plank, or was the 
load carelessly balanced when the lift 
was made? 

Did the concrete floor collapse and 
drop Joe two stories, or did the roofer 
fail to replace the guard after he had 
pulled his material up through the ac- 
cess hole? 

These and many more accidents re- 
sulted not from mechanical faults, but 
from human faults . 

Please note this fact: after many 
years of analyzing the causes of ac- 
icdents, the National Safety Coun- 
cil says that only one of every five 
accidents is caused by mechanical 
failure, four of every five accidents 
are caused by human failure—the 
failure of someone to recognize 
danger and do something about it. 

Our accident records, our insurance 
costs, our observation — all tell us that 
we must get busy at once, and dis- 


Education Will Save You Money! 


charge our responsibility to our people. 

Educate men not to hurt themselves 
or others! All men need to be told how 
accidents occur and how to avoid them. 
In their work, they point their efforts 
towards the preduction job at hand and 
are, to a large extent, likely to be un- 
mindful of the dangers surrounding 
them. It is up to us who direct their 
work to include safety in these direc- 
tions. 


This, and many more accidents resulted 
not from mechanical faults, but from 
human faults. 


The cost in time and money to in- 
augurate an educational safety pro- 
gram is small in itself — indeed negli- 
gible when compared to the results. 

Here is a basic program that 
each roofing and siding contractor 
may adopt to advantage: 


Safety A “Must Topic” 


First and foremost, owners and man- 
agers must sincerely and continuously 
give safety on the job at least an equal 
place with cost and accuracy in opera- 
tion planning and execution. Let it be 

(Continued on Page 36) 
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“See Me ln A Month Or Two” 
Can Be Turned Into A Healthy Sale 


By CHARLES R. TIGHE 


(Special Correspondent, American Roofer & Siding Contractor) 


ERHAPS the most vital factor in 
the success of any roofing sales cam- 
paign is the matter of obtaining inquir 
ies for follow-up by the salesmen. Vari 
ous methods are used and it is generally 


greed that fast follow-up is extremely 
important. However, all inquiries may 
be broken down into three classifica- 
tions : 


1. Immediate prospects 
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2. Duds 
3. Future prospects 


In the case of the immediate pros- 
pect, the salesman exerts every effort 
to close the sale then and there. The 
Duds can usually be spotted and elim- 
inated from the picture at the time of 
the first call. 

However, the third classification, 
according to Sigmund Fader, President 
of the Genessee Roofing Company in 
Teaneck, N. J., is the place where many 
roofing salesmen fall down. There are 
many times when a prospect says: “See 
me in spring.” Or—See me some other 
time, in a month or two.” At this point 
most roofing salesmen classify the pros- 
pect as a dud, and cross them off the 
list. This is where sales are lost. In- 
stead, the inquiry should be carefully 
recorded, and a system of follow-ups 
devised that will cause the roofing sales- 
man to call upon the prospect “in the 
spring” or “in a month or two,” as 
requested. In this way, a future pros 
pect is again exposed to the salesman 
with the resultant opportunity of mak- 
ing a sale, instead of being dropped. 


Flexibility Important 


The system must be flexible, and 
simple. Salesmen have neither the time 
nor a liking for elaborate records. After 
considerable experimentation, one firm 
uses the following “teaser” system. 
When a salesman is told to see a pros- 
pect again at a later date, he makes an 
effort to pin the prospect down to a 
more exact date than merely “spring.” 
He suggests the first week in April, and 
if the prospect does not object, he 
agrees to repeat his call at that time 


Uses File Folder 


Back in the office the pertinent data, 
such as name, address, type of house, 
and proposed date for the follow-up call 
is written down on a plain sheet of 
paper. This is inserted into one of a 

(Continued on Page 40) 
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New Utility Knife 

\ new, modern utility knife—the only one 
made with a retractable hooked blade—has 
been introduced by David Included 
in this one tool is a roofer’s blade which is 
ready to use and two other blades—square 
corner and angle inserted in the 
handle. 


Levow 


which are 


Among the important features and ad- 
vantages of the new knife is the fact that it 
can be carried in one’s pocket easily. The 
blades handle and 
when not in use, the blade can be recessed 
into the handle, 
cutting clothes 
screws to tuss 
justed in the handle by use of a 

Made of heavy gauge steel and cadmium 
plated to prevent rusting, the knife also 
boasts a blade that is heavy and specially 
ground so that it can easily be re-sharpened 
on any kind of stone. It will cut insulated 
siding, wallboard, roofing paper, felt, ply- 
wood, plastic and many other commercial 
roofing and insulating materials 


slide in and ovt of the 
eliminating all danger of 
Also, there are no 
since the blade is ad 
wing nut 


wr fingers 
with 


* * > 


Adjustable Ladder 

Regardless of the varying levels on which 
this unique ladder is located it always re 
mains level. The legs of the “Fo-Ra” adjust- 
able stepladder can be individually adjusted 
to necessary lengths so that treads and racks 
are kept in a level position. 

Secured by locking bars, the legs can be 
adjusted to various lengths by the inch. Up- 
per portions of legs are made of aluminum 
These are combined with movable 
legs. The addition of rubber caps to the legs 
makes for an additional safety factor. The 
product is available in two sizes: three feet 
adjustable to five feet, and six feet adjustable 
to eight feet 


wooden 


- * . 


Reconditioning Work Gloves 

A new work glove reconditioning service 
that by actual study is saving one large user 
over 80% of all gloves sent in for salvage, 
is now Offered on a national basis 

U. S. Industrial Glove Corporation, who 
are the originators of the service, explain 
that it is designed for all mdustries and occu- 
pations. Although new to the extent that it 
has not been offered nationally, the plan has 
been thoroughly tested for workability and 
is already proving successful in automotive, 


glass, welding, rubber, office machine and 
electrical plants. In many instances it has 
been found that workers prefer reconditioned 
gloves to new gloves because of their pliabil- 
ity and comfort 

The service, which shouJd not be confused 
with ordinary industrial laundering, includes 
complete renovation, sanitizing and pack- 
aging of ail worn-out fabric and 
leather gloves and protective clothing. Spe- 
cial equipment and methods have been devel- 
oped for p 


types of 


riorming the unique operations. 


It has been disclosed that gloves 


which were thrown away until now, can be 


most 


re-used. With the cost of new gloves already 
increasing approximately 15%, and more, 
and reconditioning costing only a fraction 
of new glove cost, a material savings can be 
effected. Observation proven also that 
many gloves can be salvaged several times 
Salvage, on the study which 
1,000,000 gloves of every type from a 
variety of industries, averaged 83.9% 
. 7 > 

Aluminum Structural Design 

Basic information on how to design load- 
carrying structures in aluminum is presented 
in complete and up-to-date form in the 1950 
edition of the handbook, “Aluminum Struc- 
tural Design,” just issued by Reynolds Metals 
Company. 

This book enables any engineer familiar 
with mechanics of materials to design an 
original structure of aluminum, or to convert 
an existing structural design from some other 
material to aluminum. 

The discussion is broken down into chap- 
ters on figuring tensile stresses, compressive 
stresses, bending stresses, and shear stresses, 


has 


involved over 
wide 





If further information is desired 
about articles appearing in the 
pages of this magazine send a card 
or a letter to the editorial depart- 
ment. 











as well as stresses in cylinders subjected to 
fluid pressure. Formulas and actual examples 
contribute to usefulness of the book. A sec- 
tion is devoted to fabricating considerations 
and joining methods, including riveting, bolt- 
ing, fusion welding and spot welding. Addi- 
tional chapters cover déflection and vibra- 
tion problems. 
* * * 
Acoustical Tile Described 

A design data sheet describing “Fiberglas 
Textured and Perforated Acoustical Tile” 
has been published by Owens-Corning Fiber 
glas Corp. 

The eight-page publication includes data 
on the textured and perforated acoustical 
products, application method by adhesive, 
mechanical suspension or clipping on wood 
furring strips and specifications. This design 
data another of the series that 
won certificates of merit awarded by the 
American Institute of Architects and Pro- 
ducers Council, Inc. for product literature 
of a character which best serves the architect 
in the selection and specification of building 
materials 


sheet is 


* * * 


Stainless Steel Nail 
\ new self-clinching stainless steel nail 
that is said to have better holding power, 
plus complete penetration at stud locations, 


has been announced by the Elastic Stop Nut 
Corp. of America. It is used for face-nailing 
shingles directly to non-wood 
sheathing. The company has the new nail for 
one-inch sheathings available in quantity. The 
firm also expects to introduce a similar nail 
for 25/32-inch non-wood sheathing in the 
spring. 

The head of the nail has been relieved so 
that it needs about 25 per cent less force to 


(Continued on Page 36) 
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1950 Construction Figures 
Show 40 Per Cent Gain 
An 40 per ‘ 
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the 


Was 


mber 


November and 
the Decembe 
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1949 total 


Eric W. Hammarstrom Joins 

National Production Authority 
Eric W. Hammarstrom 

ing Products Section, Reynolds Metals Com 


Manager, Build 


Atlanta, Georgia, joined the Building 
Products Nationa 
Authority in Washington 


pany, 
Division of the Produc 
tion 
executive November 


Mr 


t absence 


position in 
Hammarstrom was 
from the Reyno 
assist 


pany in order to 


agency during the emergency 


Safety Record Wins 
Award for Hyde Mfg. Co. 
The Hyde 


Southbridge 


Manufacturing Compa 
\lass 


ta “Certrhcat« 


with prid 


announced 
Merit” »atety 


the receipt 
\ward 


Servicing 


presented them by 


rit 
ser Engineer 
‘ompan 


Company becam« 


tual Insurance ( 
facturing 
award after completing 248,205 1 
work from May 3, 1950 to Octo 
without a lost 
continues as of January | 


The average loss 


time accicdet 


time 


Cutlery and Edge Tool Manufacturing in John H. McCormack, Jr., of Pensacola 
United States De Fla., to the Atlanta District Office; Harry 
1949 is 35, G. McMahon, of Pittsburgh, to the New 
165 York District Office; Negley W. Norton, of 
wd can be at Altoona, Pa., to the Buffalo District Office; 
i modern equip- Harry L. Wettlaufer, Jr., of Bridgeton, N 

n the part of J., to the Pittsburgh District Office; Fred 
erick R. Williams, of Syracuse, to the New 
York District Office, and Donald D. Wood- 
ward, of Hobart, Ind., to the Chicago Dis- 

. . . trict Office 
Joseph Sargon Re-elected APOE 
Boston NERSICA President Foy to Become V-P, Gen. Manager 
For the second successive year Mr. Joseph Koppers Tar Products Division 

¢ New England Modern J. N. Forker, Vice President and General 

was elected Manager of the Tar Products Division, Kop- 
pers Company, Inc., since 1946, retired on 
December 1, and Fred C. Foy, who has 
headed the Koppers Sales Department, has 
succeeded him. 

Mr. Foy has been elected a Vice Presidem 
»f Koppers and has been relieved as Manager 
of the Sales Department. Cooke Bausman, 
Jr., who has been assistant to Mr. Foy, has 
been appointed acting manager of the Sales 
Department, effective immediately. 

Mr. Forker, who is retiring after 35 years 
with Koppers, is widely known in this coun- 
try and abroad among men in the steel, tar 
yrocessing, and chemical industries. 

Fletcher L. Byrom, assistant to the Pro 
luction Manager, Tar Products Division of 
Koppers Company, Inc., for the past year 
has been named superintendent of the Divi 
sion’s largest plant at Follansbee, W. Va. 

Mr. Byrom succeeds W. E. Walters, su 
perintendent of the plant for the last four 
years, who will become an assistant to the 
Production Manager in the Pittsburgh office 

* > * 
USG Releases Film On 
Remodelling & Modernizing 

In line with the times is a new film cur 
rently being released by U. S. Gypsum whict 
shows farm families exactly how to remode 
and modernize their with inte 
riors and new labor-saving appliances. The 
picture, titled “My Father's House” 
the biblical quotation “In my father’s house 
are many mansions,” was made by George 
Carillon, Inc., from work done on an actual 
100-year old house in Elkhorn, Wis 
cnsin 

Says Producer Carillon, “One of the chief 
problems of the agricultural future of this 
country is the continuing drop of farm popu- 
lation because the farmer's sons and daugh 
ters don’t want to stay on the farm. The 
youngsters grow up, realize how outdated 
their parents’ houses actually are, and turn 
to the city where life is easier because it's 
more modern. 

“In this picture, we have tried to point out 
that a home owner can take a $10,000 house, 

(Continued on Page 30) 
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LATEST IMPROVEMENT IN ROOFING Up, 7 


E 
Patent Issued January 16, 1951, No. 2,538,206 é. ah “Tg 


EXCLUSIVE THE 
TERRITORY ALL PURPOSE 
(except West Coast) UREKA pha 
DEALERS 


Carry in Stock 
Approved Applicators ONE SIZE ONLY 
C 12” x 12” 
( Lay 8” courses for 
mae a ITIN 6 PLACES. ; ECONOMY 
31 Years 16 THE METAL LOCA AND Lay 5” courses for 
SUCCESSFUL USE DOUBLE EXPANSION a DOUBLE-THICK ROOF 


Now 


Available To 


een 


ASSURE PERMANENCY 


A NEW main —— — ea BOTH SHINGLES 


With licenses and oy Now Available to Selected 
Exclusive Territory Are etre di faa a - Se wy Ba 
3 ae 3 
UREKA . ~* x So 
12” x 12” ‘ ye =: FRELOX 
When laid in nS gh = “= os . 
E > 82 Shingies 164 Nails 
125 Ibs. To Sq. 
250 Ibs. To Sa. 


C £8” ‘ 12” Size 
in Courses o A Kl 3 <= ; 
157 Ibs. To Sq. ZAM ag ag agg 


AN INNOVATION IN ASPHALT SHINGLES 


AN UNEQUALED SHADOW-LINE 


LAY IN COURSES OF U o NAILED AT BOTH 
ANY WIDTH FROM TOP AND BOTTOM 
4” to 8” IT's 
Side Lap 24%” fe) or 
scthee tiation SECURES IT! mi a 
— spleen te 7X PREVENTS 
Heed Lap . BUCKLING 

5%” in 5” Courses 
The SLOT does it. 


Made on West Coast by Pacific Roofing Co., Portiand, Ore. 
Distributors West Coast Zellerbach Paper Co., San Francisco 26, Calif. 
Branches of Zellerbach Paper Co. in all principal West Coast cities. 


Courses of 5” 


ee et oe een er ne Negi ene a eked 








For Information Address 


F R E L 0 X 5 H I N 6 L E ( 0 R P . ios Gee ee Hills, Calif. 
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Flat Roof That Does Four Jobs 


Is 


NE of America’s most modern 
pharmaceutical plants — being 
erected by White Laboratories, Inc., at 
Kenilworth, N. J.—will have a 
that does four jobs at once 
The new White Laboratories, 
facturing plant and laboratories 


4 


192,000 square feet of fibrous glass form 


be topped, under poured gypsum, by 


board, which insulates, absorbs inte 
Prior sound and resists fire and rot 
Covering the new offices and cafeteria 
of the drug and pharmaceutical fi 
will be 17,500 square feet of fibrous 
glass roof insulation, varying in one- 
and two-inch thicknesses 
Underside of the glass 
board is exposed as a ceiling, 


in addition to reducing heat transmis 


1 


sion, the Fiberglas material provides 
excellent acoustical value 

In addition, noise reduction is as 
sured in the new plant office ceiling 


(Continued on Page 25) 


Wear Safety-Toe Shoes; 
5 Rules For Lifting 


Wear safety-toe shoes in case you 
drop something on them, Saves your 
toes and that’s important in this game 
Wear safety goggles, too, when you 
handle cement, sand, or other stuff that 
may get into your eyes 

You may have a lot of lifting to do 
To keep from getting a strain from lift 
ing, follow these rules: 

1. Size up the load. Decide how you 
can grasp it, how heavy it is, and 
whether or not you need help to lift 
it safely. 

2. Obtain secure footing, See that 
there is a place to put your feet so 
they will not slip or twist as you lift 
the load 

Place your feet close to the object to 
be lifted 

4. Bend your knees and squat down, 

(Continued on Page 35) 


Easily Applied 


, ee 


| ‘Hi oe 
aban “2 ws Perm OT ene pee ee ee) SS a Sa! B 
he ' 


Top Photo: Underside of the fibrous glass form board at the White Laboratories is 
left exposed to provide an acoustical ceiling. Bottom Photo: The form board is 
quickly and easily applied. 
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Applying Insulating Siding 


(Number 4 of a Series) 





Unsightly Patching Job Can Be Prevented By 
Using Chalkline And Level 


\ few minutes spent with a chalkline 
and level can save an insulating siding 
contractor money and keep a customer 
happy. Before starting any job, use the 
level and chalkline to find the lowest 
corner of the building. Start the job at 
this point, working from left to right. 
Few building lines are perfectly level, 
and if the work is begun at a high point 
the lower edge of the old siding may be 
left exposed as the job progresses, thus 
necessitating an unsightly patching job. 
start the first 
course of insulating siding panels about 
inch old the 
lowest point.:Some variance is possible, 


\s a general rule, 


one below the siding at 
but in any case the insulating siding 
must be kept well clear of the ground 
six inches is recommended 

Taking the possible 
variance, the alert contractor by prelim 


advantage of 


inary measuring sometimes can begin 
the first course so that a full panel will 
come out just even with the sill line of 
the lower floor windows. This will save 
time-consuming cutting as well as 
waste. 

Once the starting level is determined, 
the applicator should strike off a chalk- 
line at the point where the top of the 
This 
mark should be perfectly level in the 
normal 


first course of panels will fall 


installation, and if it is done 


carefully succeeding courses may be 


laid up with no more than an occasional 
check with a carpenter’s level 
However, 


some must be 


made in laying out the first course 


exception 


where the foundation line or opening 
frames are not true. If they are badly 


out, they must be repaired or a totally 


| 
unsatisfactory job will result. Some- 


form 


times, however, it is possible to 
situation | 
allows the insulating siding panels to be | 


a new foundation line if the 


} 


set low enough to cover the old line. 


As a general rule, start the first course | 
of insulating siding panels about one inch 
below the old siding at the lowest point. 


Where there is only slight variance, the 
insulating siding should be leveled to 
the sill or foundations lines. If this is 
not done, an optical illusion will make 
it appear that the panels are running | 
up or down the wall, even though they | 
are perfectly true 

It also is important to do one wall 
of the building at a time and not try to | 
work them all simultaneously. Other- 
wise, slight variances in the shadow ot 
mortar lines at the corners will show 
up prominently 

Care in these particulars will help the 
siding contractor take advantage of the | 
rule that—‘Every job done right sells 
two more on sight.” 





Flat Roof Does Four Jobs 


(Continued from Page 24) 


by 45,000 square feet of glass fiber tex- 
tured acoustical tile 

The fully air-conditioned new 
White’s manufacturing plant and office 
building, with a quarter-million square 
feet of floor space, is being erected on 
a 125-acre site and is expected to be 


completed by April, 1951. A. M. Kin- 


ney, Inc., Cincinnati, are architects and | 


engineers, and Frank Briscoe Co., Inc., 
Newark, N. J., 
Roofing contractors are Keystone Fire- 
New 
(poured), and M. H. Donovan, Hill- 
side, N. J. 


general contractors. 


proofing Corporation, 


(built-up). 


York 


| 


Langille 


MYetrel Ma utelelie laters 


... fit your needs! 


0-6 
OUT CORNER 
FOR 
ASBESTOS 
SIDING 


Zinc mouldings for asbestos sid- 
ing made of heavy (.018) metal. 
Out-corners, In-corners, Bull-nose 
Corners and Face Trims. Neat, 
attractive and sturdy. 

: i 


WIN 
CASING 
NEW 
IDI 
SIDING sti 
i 4 


Window and Door Trims for 
Insulated, Shake and all types of 
Sidings. Replaces wood trim. 
Lasting. modern and inexpensive. 





OLD 
SIDING 
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INSULATION 


pe 


Spray Kote 


SprayKote has an extremely high coefficient of 
ideal for 


ouditoriums, 


A 


__ACOUSTICAL CORRECTION 


sound absorption. This mokes it 


interior insulation in churches, 


offices, restaurants and theatres. 


CONDENSATION CONTROL Condensation is effectively controlled by SprayKote, 
< 


d 


a tr industrial and home market. 





” 5°] 


SprayKote is ideal thermal insulation. Sprayed from oa 
gun directly on any surface it forms a uniform coating, 
eliminates the dust usually present during application, 


and is water-repellent, wind-tight and fireproof 





ESS" s Since it can be applied on ANY surface, EVERY building 


is @ prospect for SprayKote. Large volume, big profits, 
th ds of prospects... . Write today! 


_ 

















wer, SPRAYED INSULATION, INC. 


56-58 CRITTENDEN ST. NEWARK 4, N. J. 











“It's worth $200 but cost $2” 
“Best stuff for salesmen I ever saw” 


“Helped us in selling” 
tors about 


My Hardest Sale 


A file size brochure containing twenty authentic, practical stories from roofing 
and siding salesmen of their actual closings. 


These are just a few ts from 





For Salesmen Who Want to Make More Money 


This brochure Easy Order Coupon 
should be studied 
by every selesmon 
in = — sid- 
|. K_ insulation 
ustry. It soe 
mine 
sales laieeeen. 


AMERICAN ROOFER & SIDING CONTRACTOR 
425 Fourth Avenue, New York 16, N. Y 


Send me at once copies of “My Hardest Sale.” | enclose 


check money order or bill me) 
interesting reading 
ond gives money- 
making information 
Eoch $2.00—10 or 
more, $1.50 each 


Firm 


Address 


| terior of the 
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10S ond 
Short Cuts 


Making a Simple Level 

You can easily convert your steel 
square into a combination level and 
steel doing as indicated in 
the sketch herewith. When the plumb 
bob, suspended as shown, points to the 
mark indicated, the vertical thread be- 
ing parallel with the vertical leg of the 
square—then the surface is level, 
the upright is plumb. 


square by 








aaa 








You will find this device to be ex- 
ceedingly sensitive, even more sensi- 
tive than the regular bubble level. This 
writer has been using his long enough 
to know that it gives more accurate 
results than his bubble level. 

HW’. F. Schaphorst, M.E. 


Painting Rusted Galvanized Roof 

Prior to painting a rusted galvanized 
roof, brush off as much of the rust as 
possible. Then, apply an iron-oxide or 
aluminum paint having a_linseed-oil 
base, being careful to apply it very 
thin so that the paint complete sur- 
rounds rust or scale particles. Iron- 
oxide paint, which has excellent weath- 
ering properties, should last several 
years, while the reflective qualities of 
aluminum paint serve to keep the in- 
structure cooler in sum- 


| mer, also reducing the rate of deterio- 
ration. 


Ladder-Leg Equalizer 

Adding a level-equalizer attachment 
permits ladders to be solidly based on 
hillsides, stairways or other uneven 
Consisting of two intercon- 
nected hydraulic units, it allows oil to 
flow from one leg to the other to com 
pensate for height differences. A valve, 


surfaces. 


| easily operated by foot, locks the lad- 
| der into any desired position. The steel 
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clear beauty inside aud out 


NEW BEAUTY of skylight design for all 
types of buildings...a clear Plexiglas 
dome attached to a trim copper frame 


Outside simple and neat — inside only 
the sky is visible. 


MORE LIGHT... Tests show _ that 
WASCOLITES admit almost the same 
amount of light as an open hole of the 
same size in the roof. One WASCOLITE 
does the job of at least two of the old 
type of skylight. 


SHATTERPROOF ... EASY TO CLEAN. 


Resilient and resistant to breakage — no 


se gg a ARN 


maintenance and glazing costs. Practically * 
self-cleaning outside, the inside is easily | 


wiped clean with a damp cloth. 
EASY TO INSTALL ...WASCOLITES 


are completely prefabricated — fit exactly © 


on the curbs for which they have been 
specified without adjustments. They are 
light in weight, easy to handle. r 


Available in nine standard sizes and with 
three types of Plexiglas to meet individual 
requirements. 


FOR THE FULL STORY WRITE FOR OUR A.I.A. FOLDER 
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attachment, weighing only six pounds, 
All Th h Th bh ildi supports 500 pounds and can be in- 
roug e ul ing stalled on any type ladder, wood or 
PROFIT ; 
OPPORTUNITIES 

with 


KARNAK 


Roofing and 
Waterproofing 


FABRIC 


1. Roof 
patching 


2. Skylight 
flashing 











3. Parapet 
flashing 


4. Window 
and Door 
flashing 


metal. A ball-and-socket shoe that can 
be tipped on end for ice, slippery as- 
phalt or soft ground also helps conform 


KARNAK means PROFITS 


KARNAK is the packaged membrane fabric that’s 4 ornice 
thrifty. There's no waste use it down to the 


last inch. Easy to handle, easy to store always flashing 


stays in perfect condition 

KARNAK reduces labor costs, too. Unrolls smooth! 6. Foundation . ‘ j > 

in all weather. It’s easier, faster to apply ‘ ae Asphalt Roofing Laid on Ground 
water- Provides Temporary Walk 


on cts we proofing Roll roofing laid directly on the 
Sy 


phalt product for every $9 ground and held in place with stakes 
need, to meet e ° re sy celle ; » for 

— ee iS Write TODAY for Illustrated provides an excellent substitute for a 

WKS Specifications Book! concrete walk. It is inexpensive and 

sturdy, making it ideal for providing a 


to irregularities 








L E W | S ASPHALT ENGINEERING CO. 
30 Church St., New York, N. Y. 
Manufacturers of Asphalt Specialties for 25 Years 





Roofers’ Supplies ee 9” 
Contractors’ Supplies B uy f rom F rey 


Anything You Need TOOLS 
ALL STATES ROOFERS SUPPLIES FOR THE ROOFER 


2107 W. LAKE ST. CHICAGO, ILL. pane i cial 
Frank P. Frey & Co. reasonably dry path on new construc- 


2634 W. MADISON STREET tion where there will be considerable 
GSAS, Se delay in laying concrete walks or on 

= — the farm between the various out- 
ROOFERS MOP YARN buildings. Two methods of anchoring 
Reidh an Henin an i et the roofing are shown in the detail. One 
See Page 32 White Slasher — Soft Slasher consists of a notched stake which is 
Samples on Request driven into the ground to grip the edge 
ater” HILTS & co. c of the roofing. The other method is ac- 
: complished by tacking the roofing to 














Yours for the Asking 
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the tops of stakes which have been 
driven flush with the surface of the 
ground at intervals of a few feet. 


Ralph J. Patterson, Fairfield, Me. | 
Popular Mechanics. | 


Keep Them Working 
(Continued from Page 11) 
by law to deduct income tax and social 
security payments 


Other things to be mentioned: Sys- | 


tem of cashing checks (who should 


okay them), lunch hours, discounts for | 


employees 
Suggestion Box 
It would be wise also to point out 
that the firm is always willing and 
anxious to receive suggestions for the 
betterment of products and service from 
its employes. In fact, some firms find 
it pays handsomely to make special 
cash bonuses for suggestions that re- 
sult in added sales, reduced costs, im- 
proved products and the general bet- 
terment of the organization. 
The employee instruction and rule 
leaflet should also make mention that: 


Horseplay is forbidden during business | 


hours. Tardiness can not be tolerated, 
and if repeated, may 
missal. 


result in dis- 
Courtesy — it may sound “corny” 
— but when dealing with the public 
the customer is always right. I think 
there has never been a better slogan 
coined to show the great need for cour- 
tesy in the modern business world. 

So, make up a mimeographed in- 
struction sheet for your new workers 
and clerks you'll find it'll pay for 
itself many times over in added ef- 
ficiency and loyalty to the firm 


Building Specialties 


(Continued from Page 17) 


opening. After equalizing all distances, 
the unit is marked in position. Any 
holes for operating handles are marked 
at this time and the door stile is then 
drilled for the proper size. 

The louvers of the unit are opened 
and screws are inserted through holes 





Easier and 
Safer to 


GpRAY 


Roof Coatings 


FROM 
ORIGINAL DRUMS 


EASY... because you use a light 5-foot spray 
head and light flexible hose. Eliminates carry- 
ing of materials by hand. 


SAFE...no burns possible if you spray cold 
applications with Versatal equipment. No 
buckets or drums to hoist to roof. Working con- 
ditions are safer than ever before. 


“BARREL-TO-ROOF” ... Pump from the orig- 
inal container direct to the point of application 
using as much as 300 feet of hos. This is the 
modern way to apply roofing. 


For complete information, call the nearest 
Alemite distributor or write Alemite, Dept. A-21, 
1830 Diversey Parkway, Chicago 14, Illinois. 














CLIFFORD SWINGING DERRICES 


Get the load onto the roof deck 
instead of just up to it! 





in channels or flanges previously drilled 
through the metal. The screws are 
driven into the door stiles and the jal- 
ousie is firmly fastened to the door. The 


The Clifford Derrick patented. out-swinging arm 
not only clears obstructions between the deck and 
the ground but it also swings the load in easily 
on ball bearings. 

, ; : Your loads are spotted well in on the roof deck 
operating handle is screwed into place with the labor- and money-saving CLIFFORD 
and the door is rehung. This completes DERRICK. 
the installation. Write for details and the name of nearest dis- 


Such popular products that the con- ae OO ve ay Wibuter. 


tractor can profitably add to his line BEACON SALES COMPANY 
28 Ww 


are endless in number. And all of them ATER STALEY 
are worth investigating CHARLESTOWN, MASS. 























Now “Operatigps Mothball” Is Available to You 


‘e Cocoon 


A Protective Coating 


A new Cocoon root being 
applied over fiberboard 
decking, with decking joints 
reinforced with spun glass 


The material that protected B-29's and the 
available for civilion use 
Seal ever 


Mothball Fleet 


for Roofs and Walls 


Cocoon forms a 
continuous seal, 
permanently closing 
vulnerable spots and 
forming its 
flashing 


own 





without a single failure is now 


Cocoon forms ao True Plastic, Waterproof, Anti-corrosive Continuous 


ROOFS AND WALLS 


You can cover an entire building 


it is @ permanent watertight continuous seal 


inside and out, with Cocoon 


that fills and completely obliterates cracks, 


expands and contracts with the structure, remaining flexible and non-tacky at temperatures 


from sub-zero to 180. Can be painted or lacquered. Has inherent sound deadening qualities. 


Applied with ordinary spray gun equipment, Cocoon molds 


itself around any materials into a tough, non-porous, 


impermeable coating 


it forms one continuous seo! 


without beginning or ending 


Send for New Booklet 


PROTECTIVE COATINGS, INC. 


National Sales Agents 


807 N. Fremont Avenue 


Tampa 6, Fla. 











KEEP YOURSELF POSTED! 


( AMERICAN ROOFER & 

( Siding Contractor 

( 425 Fourth Avenue. New York 16, N. Y. 
/ Please enter my subscription to AMERICAN 
/ ROOFER & Siding Contractor, at $3.00 for 
/ one year. Bill me for this amount: 


/ 
) () Enclosed is a check or money order. 


/ My Name 
/ 
) Position 


) Company 
/ Address 
cme 


—— 


/ 
/ 
/ 
/ 
/ 
( 
/ 
/ 
/ 
/ 
/ 
/ 
/ 
/ 
/ 
/ 


AMERICAN ROOFER & SIDING 
CONTRACTOR contains all news 
of the trade. new methods of ap- 
plication, new ideas of selling, 
and other subjects the roofing 
should be familiar 
with. Like thousands of other con- 
tractors reading this magazine. 
you, too, can benefit greatly from 
it for the small subscription price 


contractor 


of $3.00 per year. Use the coupon 
today! 


—— 


AMERICAN ROOFER 


Maintaining Tools 
(Continued from Page 14) 


to keep them sharpened, properly set, 
and tempered. 

Screwdrivers—These may often be 
made from metal from the scrap plie, 
such as old valve stems, etc. Never use 
one with a split handle, Keep the points 
in good condition. 

Sheaths—These should always be 
provided for sharp tools which are car- 
ried by the workmen such as knives, 
axes, hatchets, etc. They may be made 
from old leather, canvas or rubber belt- 
ing. 

Shovels and Scoops—Never discard 
a good shovel simply because the handle 
may be broken. Fit with a new handle. 
Cracks or splits in the metal blades 
may be welded. Be careful not to de- 
stroy the temper of the shovel. 

Wheelbarrows—Keep in repair as 
necessary. Bodies may be welded and 
fitted with new smooth wooden handles. 

Wrenches—These should be kept in 
condition at all times. They 
should be inspected to discover the 
presence of cracked jaws. Such a tool 
might cause serious injury to a work- 
man. The scrap pile will often yield the 
necessary material for special wrenches 


good 


Detecting Leaks 


(Continued from Page 15) 


brickwork and sloped down from the 
flue opening to the outside edge of the 
chimney 


News 
(Continued from Page 22) 


do $5,000 worth of work on it and come wy 
with something worth $25,000. With restric 
tions on new building now in effect, the im- 
portance of remodeling is greater than ever.” 

Along with new walls, plumbing fixtures, 
paint and wall paper, new electrical wiring 
and a new heating system, the picture also 
shows how the farm wife can be helped with 
such up-to-date appliances as new 
dishwashers, water softeners, washing ma- 
chines, freezers, and ironers. The 52-minute 
color film, which is the first industrial pic 
ture treated as a dramatic screen play, will be 
shown to farm audiences through USG deal 
ers 


stoves, 


* * * 


William G. Jones Retires 
From Celotex Corporation 
The Celotex Corporation has announced 
the retirement of William G. Jones, who for 
the past 18 years has been handling the cor 
poration’s government work in Washington 
Fred W. Haering, who has been Mr 


(Continued on Page 34) 
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ROOFERS! CUT COSTS! USE Aero "'HEET-MASTER'' 


TURN "OVERHEAD" INTO PROFITS — 
SAVE OVER 50% TIME — FUEL — LABOR 
WITH THE KETTLE THAT 

ane wo MEETS ALL DEMANDS 


“HEET-MASTER” KETTLES insure fellas uniform heat and more | ~~ production at reduced 

cost because they feature roofers’ weh as: Thorough Perfected 
Insulation—Horizontal Burner in Burner Well protected by Hinged Covers—Heat Riser on 
immersion Tube Unit—tasily Removable Tube Unit for quick cleaning—Special Heet-Master 
type Draw-Of Cock— Built-in Dial Thermometer and many other quality innovations. “Heet- 
Master” Kettles are Rugged for Tough Usage! 

Available on Skids—Stee!l Wheels—Hard Rubber Tires and Pneumatic-Tired Modern automotive 
disc type wheels. Capacities: 30-55-80-115-175 and 230 gallons. 
RP-9 ROOFERS PUMP 
Can be used with any type kettie—equipped with syphon pipe, kettle connections, 3-way control 
valve and draw-of cock, roof top draw-off assembly featuring “Heet-Master” internal opening 

poppet valve draw-off cock automatically heated and thawed by circulating “Hot-Stuft.’ 
Equipped with sturdy 4HP gasoli engine, wheel ted for easy portability—folding lifting 
handles. 

Delivers “Hot-Stuff” to your roof crew at uniform mopping temperature at rate of up to 22 
gallons per minute—now you can pump up to 10 story roofs. 


ASK FOR AEROIL ROOFING ACCESSORY CATALOG 418-A 


VISIT AEROIL BOOTH NO. 102-——NERSICA CONVENTION AND 
EXPOSITION — COMMODORE HOTEL 
NEW YORK CITY — MARCH 5-6-7, 1951 


PRODUCTS COMPANY, INC. 


SOUTH HACKENSACK __ NEW JERSEY 


























UBLE 
Life of HYDE 
ROOFING KNIVES 


Hyde’s No. 10 Roofing Knife 


leads a double life—yes, gives 


for every caulking job 


you double wear because of its 
two-point blade. Made from 
Hydex steel, expertly heat treat- 
ed, ground and honed, it pro- 
vides extra toughness and sharp- 
ness. Easy blade release enables 


you to change blades in just 10 non-hardening— 
non-staining — 
adheres to any surface 
holder will last indefinitely. Spe- Write for the name of 
cify HYDE Roofing Knives—for your nearest distributor 


lasting satisfaction. 


seconds! Handle and blade 


CALBAR PAINT a VARNISH CO. 


of Technical Products 
HYD MANUFACTURING CO. 2612-26 N. Martha Street * Philadelphia 25, Pa. 
SOUTHBRIDGE, MASS., U. S. A. 











Youg. 


FOR THI 


The Free BOOKLETS offered |! 


ISKING. 


ere repre 


sent the most expert knowledge available in 


each specialized field 


and please PRINT 


clearly 


SPRAYED INSULATION 
new types of insulation j 
with this new kind 
spray on. Since it can | 
face, every building is 
field mplete deta 
MIDGET LOUVERS 


$s easy inst 


CAULK IT UP 


SUPER-LIGHT LADDERS 
now puts out magnesiun 
bine maximum strength 

ibor-saving 
eliminates fillet welding 
» locks. In single 


ers. For Bulletin | 


SUPERIOR KETTLES 


seven added features which 


ing kettles the best in the 
n skids, steel wheels 


pneumatic tired quiomot 


USE 
BELOW to secure the booklets 
your name 


lightness. Me 


Le 


bu 


COUPON 
you want— 
nd address 


sands of 


ALUMINUM AWNING 


sight. ifis packd 


SPRAYING EQUIPMENT 


saier | spray 


SNOW GUARDS 


wn 


EXTRA HEAVY SHINGLES 


k 9. 


PATENTED ROOFING KNIFE... The 2-pointed 
steel blade gives double value, two blades 
for the price of one. New blade easily inserted 
F heck 10. 


in red 
m all 

selling 

heck 11. 


BRAND NEW INSULATING SIDING 
blend, buff blend, moss blend, featuring 


ew 1dow e. Made for profitable 


ROOFERS MOP YARN Many grades and 


Samples and prices sent at once 


< 12. 


if you 


ROOFING, SIDING & BUILDING Specialties 


Manual. Sixth Year. 19 Edition just out has 
seeing in these 


tf the trade, plus 


—~~~~~~~MAIL THIS COUPON--~~~~~~~-: 


1O 80 


10 7 
igea 
12 
13 
14 


i ee i ai i i i ii 


want American Roofer, 


AMERICAN ROOFER and Siding Contractor 
425 Fourth Avenue, New York 16, N. Y. 


I would like literature or information on the following: 


18 2 
16 

17 

18 
198 D2 
20 () 
21 0 


12 months for $3.00, check here [7 


February, 1951 


20 2 0 3% 0 
30 30 O 

“oO 115 

2 $2 5 

26 £ 3 0 

27 [ 40 

28 | 35 
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AMERICAN ROOFER 


BETTER SHINGLES .. . Interlocked at four 
points, nailed to the roof at four points, these 
shingles will please the most exacting. In- 
formation, 14, 


ROOFERS TOOLS .. . Can't get it anywhere 
else? Then try here. For lists and prices, 
check 15, 


ROOFING ENIVES Keen, rigid blades 
driven into custom built handles that provide 


ust the right grip. Prices, details, check 16. 


ROCK WOOL SALES . . 


if you tie in with this fF 


will increase rapidly 
rogressive 195] pro- 
gram. The company will help you in every 
basic way if you want to get in on a great 


sales deal. For complete details check 17. 


FELT-LAYING MACHINE ... At last, a machine 
that automatically does the job of laying felt 
en a built-up roof. Three men do the work of 
k 18. 


five. For information, see details, che 


CAULKING COMPOUND Easily applied 
with a pressure gun, comes in a variety of 
colors. For more information on this fuel-saver 
heck 19. 


SNOW GUARDS . 


roofs; 


. for all types of steep 
Spanish tile, Roman tile, Mission tile 
and other tiles; also for metal or composition 
roofs. Catalog 8d-2 sent free if you check 28. 


ASBESTOS ROOFING SHINGLES . made of 
isbestos and cement, these shingles are fire 
proof, rotproof, time and weather resisting. For 
nation about No. 5 shingles check 21. 


CELLULAR GLASS INSULATION is the 
permanent roof insulation, because it's absc 
lutely fireproof, waterproof, verminproof. Free 
booklet on its use. Check 22, 


BRACKETS That help you two ways. As 
offset ladder rails from sidewalls, etc. In pairs, 
as a scaffold support. Info, 23. 


BIRD-PROOFING 


your 


An added service to 
added source of income 
for roofers. Corrosion-resistant, stainless steel 
product which baffles and repels all birds 
check 24, 


customers, an 


Details 


ZINC CORNER STRIP .. . Improved appear 
ance at corners and along window and door 
frames on siding jobs with this metal sidinc 
strips. For complete details check 25. 


MAN-SIZE . . . all steel, unbreakable roofing 
patented folding. Check 26. 


bracket 
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CORK ROOF INSULATION has greater 
structural strength, high insulating value, light- 


er weight, for free manual check 27, 


BITUSTATIC CEMENT and many other 
roofing products, for details check 28. 


ROOFING HOISTS so scaffold brackets 
adder ks. F int ttion on these tr 


savers, and catalog M, just check 29. 


MEMBRANE FABRIC and asphalt products, 
for roofing, waterproofing, insulation, damp- 
proofing, flooring, and many other roofing 
products, by a quality house at reasonable 
prices. Check 30, 


NEW KETTLES A scientifically designed 
up-to-the-minute modern kettle that cuts fuel 
bills and produces the flow of hot materials 
in ¥% the time formerly required. By a firm that 
has the “know-how” of 40 years. Check 31. 


RE-ROOFING SHINGLE 1pplie 
ld shingles quickly and at 


eratur heck 32. 


HEAVY-DUTY SHINGLES Double coverage 
extra tough, has only 42% exposure, fire 
sistant, stays put when you apply it. Infor 


ion check 33. 


ROOFING KETTL No hooks or tools 
raise entire ernal t heating 

ning. For 

heck 34. 


OPERATION MOTHBALLS . . . You can cover 
tire building, inside and out, with this 

r niinuous seal, perma- 

closing vulnerable spots and forming 


f 


wn flashing. Complete booklet, free, 35. 


NEW METAL MOULDING ... Lasting, modern 

ind inexpensive window and r trims for 
slated, shake i other types of siding, 
well as out corners for asbestos siding, now 
vided in new designs, 36. 


ROOF MAINTENANCE ... The roof is actually 

hielded with this uid It material and 
flexible iss-fiber-mesh blankets, seals 
ind waterproofs the roof, adheres permanently. 
Details, 37. 


SHINGLE MAKING MACHINE .. . makes two 


rand new types of r in an easily ap- 


xd, long-lasting design, with an unequaled 
shadow line. Distributorshir pen. Inf heck 
38. 

FINEST ROOFER'S MOP... 
ing your wr Traer 
handles and slip on a new I 

t seconds 


free, check 39. 


ASPHALT & ASBESTOS .... roofings and sid 
ngs, for 70 years, products f durability, 
sality 3 beauty and customer satisfac- 


Inf heck 40. 


COLD PROCESS... roofing, cheaper, better, 
nger-lasting. New meth is superior to any 
others, does many jobs in one, easily applied 


Somplete details if you check 41. 


33 


Gives You More ‘‘Hot Stuff’’ Faster— 
For Half the Fuel 


Trailer Kettle on Pneumatic Tires (above); 
Solid Rubber or Steel Wheels— 
in 55, 80, 115 and 165 gals. 


The Hauck “‘Speed-Master’’—the acknowledged leader in kettle design 
and performance—doubles your output, cuts fuel, labor, melting and 
cleaning time in half. Investigate these outstanding kettle features. 


Internal Tube Heoting for faster 
melting ond easier cleaning. 

improved Well Type Burner for 
horizontal firing and close flame 
control. 

Flash-Proof Flues—double walled 
fo prevent “‘run-eway” temp- 
erature and reduce flashing. 

J All Insulated Kettle for comforte- 
ble operation. 

v Quick-Delivery Cock for faster 
draw-off. 





of Other Hauck Features — arched 
cover; protection for burner and 
flues; fully equipped fuel tank; 
full-length steel chassis; semi- 
elliptical springs on trailer ket- 
tes; etc. 


Skid Type Kettle—in 40, 55, 80, 115 
and 165 gals. capacity. 








AJAX Roofing Brackets 
MAN-size — Superefficient 
ALL STEEL — Unbreakable 


AJAX Building Bracket Co. 
1551 Rydal Mount Rd. 
Cleveland Heights 8, Ohio 











Those who have to be 


a 
— Nilif-tet 


- 


are sure to 
Spe ch 





‘FU PUNT, 


SINCE 1880 








Painters, kad: roofers, electricians, 
plumbers . . . men whose lives and in- 
come depend upon safe ladders and 


News 


(Continued from Page 30) 


J mess assistant V1 continue 
government departments 
Allen Cassin, formerly 
Celotex Cleveland n appointed 
an Assist Sales Manager and will 
supervise all of the corporation's branches in 
luding the Washington office. Mr 
Washing 


manager of the 
branch, has bee 


ant General 


the east inc 
Cassin will have 
ton 


ecadquarters ir 


Coons, Bailey Appointed Reps 
For Kimberly-Clark Insulation 

Kimberly-Clark Corporation has  an- 
the appointment of sales repre- 
sentatives in two different territ 


David W 


headquarters at the corp< 


ries tor 
building insulation 
have 


Coons will 
yration’s San 
where he has been office 
Gordon Bailey 


Francisco office 
manager for the past year 
will headquarter at the 


Atlanta, Georgia of- 


AMERICAN ROOFER 


- 
CLASON | 





SNOW GUARDS 


For new Slate Roofs, Spanish Tile 
Roofs, Old Slate Roofs, Flat Tile 
Roofs, American Method Asbestos 
Shingles and French Method Asbes- 
tos Shingles and for Metal Roofs. 
CLASON SNOW GUARDS 


Standard for Fifty Years 


THE M. N. CARTIER 
& Sons Company 


275 Canal Street. Cartier Building 


Providence, R. L 
Write us for Roofers Wholesale Prices 


staging . . . look for this mark of 
quality . . . Manufacturing plants, rail- 
roads, light and power companies, 

















seeking the utmost in safety 
for their employees, find 
that Flint Ladders and Stag- 
ing provide the protection 
they require. And for these 
good reasons Flint 
equipment is 


e Made 
quality 


from the finest 
ladder stock. 


e Designed to give the 
greatest strength with 
the lightest weight 


Produced By con- 
scientious craftsmen 


e These, plus 70 years 
f experience in mak- 
nq The World’s 
Safest Ladders 
Flint the 


you can buy 


Oo 





make 
safest ladders 





Serving every need with 
every type of ladder: Ex- 
tension Ladders, Step 
Ladders, Trestles, Safety 
Platform Ladders, Scaf- 
folds, etc. a right 
ladder for each job. 


TAKE A HINT, GET FLINT 


WRITE FOR CATALOG 


A. W. FLINT co. 


NEW HAVEN CONN 








Every Flint Ladder is 
Quality-Certified to satisfy! 


New Kimberly-Clark 
Representative 


with the corporation 
ory includes North- 
estern Nevada. Mr 
s Alabama, Georgia, 

outh Carolina, 


Asphalt Institute Elects 
Officers for New Year 
At their annual meeting held in New York 
recently ; Directors of the 
representing the major 
troleum asphalt production 
nited States and Canada 
ld, of Esso Standard Oil 
f the Executive Com 
ing year and re-elected 
resident 
1¢ Esso Standard Oi! 
23 and for 14 
ales in New Jersey. In 
Ne W Y ork staff, handling 
halt to the 


years was 


roofing and 
became assistant man 
in 1943 manager of the 
trons 1 tive company 
ynmicn ] 

Th utive Committee will have in 
addition 


(srayson 


lowing membership: Inghram 


il Company, retiring chair 


Manufacturers 
& Distribators 


Everything for Roofing and 
Waterproofing 


CAULKING COMPOUND 
ALUMINUM PAINT 
BITUSTATIC CEMENT 
ROOF COATINGS & CEMENTS 
INSULATION 
ROLL ROOFING—FELTS— 
PITCH—ASPHALT—COAL TAR 
COPPER—GALYV. IRON 


insist on Genuine Durex Products 


METROPOLITAN 


ROOFING SUPPLIES CO., INC. 
286 East 137th St., New York City 





Gives Siding Jobs Improved 
Protection and Appearance 





dividual sinc corner stipe... 
oxidized zinc . . . will not stain. Lengths 
suitable for any Asbestos Siding Shingle. For 
complete details write 


BUGHER MANUFACTURING CO. 


Formerly DOUBLE GRIP BRASS CLIP CO. 
| 811 S. Main St. Kokome, Ind. 





for February 


man, and the 
dents; L. P. Street, 
Company for Division |; 
Leonard Refineries, Inc., for Division II; 
C. E. Cox, Carter Oil Company, for Division 
111; Robert O. Wilson, Cosdem Petroleum 
Company, for Division IV; W. G. Julier, 
General Petroleum Corporation, for Division 
V. 

Ne Ww 
Oi 


five newly-elected vice 
situmuls 


Lysle W. Walker, 


presi 
American 


Golden Bear 
alifornia and 


Bill 


Members elected 
Company of Los 
Farmers Union 
Montana 


were 
Angeles, ( 
Central Exchange of 
ings, 


New Research Center 
Aids Asphalt Industry 
National 


Franklin 


rhe establishment of a \sphalt 
The Institute 
Research and Development, 
Dr 


vice 


Research Center at 
Laboratories for 
Philadelphia, 


Harry B 
president 


has beer 


Allen 


announced by 
Institute executive 
Set up on a nation-wide scale, 
ing companies representing oil, 
ed products, 


with sponsor 
mold 
sealing compounds and 


rooting, 
linoleum, 
allied industries, will be to 
further the development of a scientific tech- 
nology which will permit the 
better asphalts for specific 
development of new applications for asphalts 

He aded that the center will open officially 
in mid-January, and will fill a long need in 
the industry getting information to its spon- 


its basic purpose 
formulation of 


purposes and the 


sors in a form which they can 
tical fashion 

With the establishment of the 
Asphalt Research Center, it is felt 
important partnership between the 
and the laboratories will be 


use in prac 
National 
that an 
industry 
maintained, with 
the laboratories doing the basic research and 
the sponsoring companies, at a 
sharing the 
thorough, scientific 
problems 


low individual 
benefits of a continued 
attack fundamental 
common to tl istry. It 
that 
information immediately 


cost, 
on 
indi was 


only sponsors 


emphasized receive this 


Construction Contracts 
Ahead of Last Year 
Construction contract 
states east of the 
from 


awards in the 37 
Rockies in September de- 
the all-time high figure set in 
August, but were still high enough to bring 
the first nine months of 1950 well ahead of 
the same period in 1949, it was reported 
recently by F. W. Dodge Corporation, con- 
struction news and marketing specialists. 

The September award total of $1,286,541,- 
000 was down 17 per cent from August’s 
record $1,548,876,000, but was 18 per cent 
higher than September 1949 

The nine-month total of $11,109,746,000 
was 50 per cent higher than the comparable 
total for 1949 total of square feet of 
floor area for the first nine months of 1950 
was 1,007,231,000, 63 higher than the 
total for 1949 


clined 


The 


per cent 
same 


5 Rules For Lifting 
24) 


keeping your back straight and as near- 
ly vertical as possible 


(Continued from Page 


5. Lift with your arm and leg mus- 
cles, keeping your back straight 


70 


vaRee 


BONAFIDE 
GENASCO 


For your 
odvantages of the entire Barber Genasco line and assure 


PRODUCTS OF eas 


ASPHALT SHINGLES 
ASPHALT ROLL ROOFINGS* 
*(Smooth and Mineral) 
ASPHALT FELTS 

ROOFING ASPHALTS 
ASBESTOS SIDINGS 
INSULATED SIDINGS 
SHEATHINGS 

ASPHALT COATINGS 
PAINTS AND CEMENTS 


next job investigate the quality and economy 


yourself of greater sales and more satisfied customers 


INC. 
295 Fifth Avenue, New York 16 
Plant: Barber (Genasco), WN. J. 


VISIT OUR CONVENTION BOOTH 
SPACE #121 


COMMODORE HOTEL, MARCH 5-7 INCLUSIVE 


tye 


is 





TARZAN 








HELPS YOU 
MEET COMPETITION 


Tarzan, the finest roofer’s mop, costs you /ess 
thon “rolling your own” you can now have 
the best and actually save time, effort and 
money! 


Tarzan Is Designed for 
Faster, More Profitable Roofing 


You can order a limited supply of Tarzan 
permanent handles, and slip on a new 
head in a few seconds right on the job 
You're never without a good mop and you 
save time and labor costs. 

Tarzan mops are made to your specifications 


WRITE TODAY for prices, samples and illu- 
strated folder 





American Associated Co's. 
453 Stephens St., S.W. 
Atlanta 2, Ga. 








| Helps You 2 Ways! 


STEADFAST LADDER & 
SCAFFOLD BRACKET 


Here is the handiest, easiest- to-use, neatest 
offset ladder bracket you've ever seen. It will 
save you time, labor and money; it’s safer! 
STEADFAST BRACKETS heip you two ways: 
1. Offset ladder rails from sidewalls, 
gutters, cornices, etc. 
2. In poirs they make on easily assem- 
bled scaftoid support. 


Over 4,000 In Use 


Order from distributer or direct. Write for 
folder. Money back if not satisfied. 





oie Territories Open! 
Write for Litereture 


STEADFAST EQUIPMENT CO. 


878 Franklin Ave. Thornwood, N. Y. 








Safety Education 


Continued from Page 


known that you expect the satety of the 


men who work for you to be the re 
sponsibility of your supervisors as much 
as are the other functions of thier jobs 

Authorize safety as a “must topic” 
in the field 
superintendents and_ the and 
Let the inherent in 
each job become topics for discussion 


and solution 


meetings between your 
toremen 
pushers hazards 
Through these meetings 
where safety is given its proper rating, 
yur foremen will approach 
with 


their jobs 
attitudes—ready to di 
rect the work of the men under them to 
the 


balanced 


end of a satisfactory job—safely 


executed 
Safety Program 


At the start of every job, and once a 
week thereafter, instruct each foreman 
to call his men together 


safety meeting—5 mins., 2 


short 


for a 
mins just 
so it is a meeting at which safety of the 
men 


hundreds of 


1s discussed T opics 4 There 


are 
hazards to be guarded 
against, Taking precaution against one 
will make the workman safety-conscious 


and alert to a dozen others. Tell him 


responding wit an 


19) 


the workman 
n his 


that you are interested 


welfare, and you will find him 


i, 





Safety meetings should be conducted by 


every foreman. 


increased interest 


in yours 


AMERICAN ROOFER 


Job safety meetings are essential 
don’t believe otherwise. 

Ist. Management should give safety 
its proper place in operations, 

2nd. Superintendents and foremen 
should discuss safety along with other 
important details at their conferences 

3rd. Foremen should hold short safe- 
ty meetings with the workmen in their 
charge at the start of each job and once 
each week thereafter. 

4th. Schedule three or four meetings 
a year for all supervision in your lo- 
cality engaged in roofing and siding 
work. 

The cost will be little—avoidance of 
just one accident could easily under- 
write the cost of a year’s program 

The time necessary to devote to safe- 
ty meetings is but a fraction of the 
time spent on any job 


What's New 
(Continued from Page 21) 


completely flatten the head of the nail against 
the face of the shingle. To increase holding 
power, the company has lengthened and wid 
ened the locking foot of the nail to produce 
more than 100 per cent increase in the effec 
tive area of the foot which comes in contact 
with the sheathing. 








Order 
Now 


The 1951 Edition of 


ROOFING, SIDING and 
BUILDING SPECIALTIES MANUAL 


“Worth its weight in gold.” 
“We think your Manual is terrific.” 
“The Bible of the Industry.” 


Those are just a few of the com- 
ments the 1950 edition produced. 


: ." Postpaid 


AMERICAN ROOFER 
425 — 4th Ave., New York 16, N. Y. 


Please send me copies of the | 


Roofing. Siding and Building Specialties Manual. 


NAME 
COMPANY 


Don't Miss These Important 
Articles in the 1951 Edition: 


% COMPLETE SECTIONS ON SIDING, BUILT 
UP ROOFING, STEEP ROOFING, FLASHINGS, 
ETC., INCLUDING THE LATEST APPLICATION 
TECHNIQUES. 


% ARTICLES ON SUCH DIVERSE AND IMPOR- 
TANT TOPICS AS MANAGEMENT, NAILS, 
NEW TOOLS AND PRODUCTS. 


%& COMPLETE DISCUSSION OF SUCH SPECIALTY 
ITEMS AS COMBINATION WINDOWS, ALUMI- 
NUM AWNINGS, METAL TILE, ETC. 


we COMPLETE SECTIONS ON SELLING, TRAIN- 
ING SALESMEN, ADVERTISING, BUILDING 
YOUR VOLUME, etc. 


Order 
Your Copy 
NOW!!! 


951 
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Shingle Board Display 
A smart, new shingle board is being used 
by the Philip Carey Mfg. Company to better 
display its recently introduced line of mod- 
ern-colored asphalt shingles 
Points of interest shown here are: shaped 
in line with present-day styling and informa- 
tive hard-selling copy lettered in forest green 
on a pleasing soft lemon-yellow background. 
The board is equipped with a cardboard easel 
so that it may be used on counters, in win 
dows or on walls. There is a board available 
for all of the various colors in Carey’s 
asphalt shingle line 
Write this department for further informa 
tion about this attractive salesmaker 
* + * 
Hammer Tacker 
Fastener Corporation has rel 
vised heavy duty HT-755 Tacker. 
T'wo important been made 
First, a snap-off Jiffy Jaw has been added 
to provide fast, easy cl 


ased its re- 
Hammer 


hanges have 


Second, a constantly-engaged plunger and 


cam mechanism has been designed which 
gives greater driving power 
the heavy 4”, %", 9/16” staples used in 
this Duo-Fast Hammer Tacker he all 
around efficiency of the machi: 


increased by these improvements 
« ‘ : 


as required on 


New Wood Preservative 
Zoprex—a new colorless wood preservative 
has been announced by the Zonc 

Especially 


Company. 
wood surfaces 
which are to be painted over, it is the result 
of improvement of a formula developed by 
the federal government in World War II 

The parent formula for Zoprex was born 
of necessity early in World War II. In the 
jungles of the South Pacific American 
military supplies and equipment were dam- 
aged rapidly by virulent attacks of mildew, 
fungi, termites and thousands of 
min. To meet the problem, the new preserva- 
tive formula was worked out. It did for 
wood and fabric what chromium plating 
does for metal, providing armor against the 
ravages of time and destructive elements. All 
the desirable features of this compound 
and more—are retained in Zoprex, reports 
the company. It is an excellent wood primer 
It penetrates deeply and quickly into the 
pores of the wood, waterproofing the wood 
ami making it much more resistant to de- 
terioration. And, most important for exposed 
surfaces, Zoprex does not “bleed” 
through paint coats of any color applied over 
the preservative. 

Some of the “naturals” for the protective 
and painting-over qualities of Zoprex ar« 
foundation timbers, door and window frames, 
window sashes, framework, cornices, shingles, 
porch flooring, siding, roof decks, venetian 
blinds, fences, barns and outbuildings, wooden 
boxes, lawn furniture, caskets, 


recommended for 


other ver- 


wood 


benches, 


-_WHEN YOU WORK ON A JOB WITH— 


MAT 


Matt omnes is aostemet and built specifically for 


roofers. It saves hours 





time and effort enabling you 


FELT LAYER 
and lays in one op 
5 to 150 squares 
jay with only 3 
No fish mouths—no 
windy day layoffs—no waste 
of Hot Stuff individu 
ally adjustable for strip 








mopping or tacking 


“HOT STUFF” 
No time lost waiting nd 
hoisting Always «4 

stant supply of ‘‘Hot Stuff” 
for the men on the roof. 
Material in kettle is con 
stantly agitated by circu 
lation, thereby preventing 
overheatir and carboniza 
tion of kettle tubes 


PUMPS 











COIL-LESS BURNER 
There are no coils—simply 
a heavy steel manifold for 
Eliminates 
trouble — no 
troublesome ol clogging. 
Guaranteed for two years. 


vaporizing oil 


95% carbon 








ROOFING 
EQUIPMENT 


to work more efficiently without fatiguing the workers. 
You get through faster and do a better job. 





‘HOT STUFF” CARRIER 
No more carrying buckets 
long distances—wheel them 
on 4:00x16 tires and avoid 
the danger of spilling or 


splashing “Hot Stuff.” 








“HOT STUFF” BUGGY 
A 30 gallon capacity buggy 
to be used with the Piteb) 
Pump outfit or can be 
equipped with chains for 
hoisting Intact with an “A” 
Beam. Really speeds up s 
roofing job. 








MATT-MASTER KETTLE 
Matt “Heet-Hold” Kettles 
are made in various sizes 
up to 600 gallons capacity 
Made in either skid of 
2-wheel types, pneumatically 
tired. All Matt Kettles are 
equipped with the famous 
Matt Coil-Less Burner. 











SEND FOR CIRCULAR DESCRIBING ENTIRE LINE 


MATT COIL-LESS BURNER COMPANY 


4015 W. LAKE STREET 








STAY SHARP ROOFING KNIFE 


CHICAGO (24, ILLINOIS 


MADE TO DO A SUPERIOR 
JOB: R. MURPHY 
stay sharp ROOFING KNIVES 


No Play — No Wobbling 


R. Murphy 


easily . 


R. Murphy Knives completely eliminate any play or webbling 
because of the precision riveting of blade and handle . . . the 
latter custom-designed for proper grip. 

For the steadiest, cleanest, easiest cutting roofing knife—ask for 
R. Murphy “Stay-Sharp” Knives at your Roofing Supply or Hard- 


ware Store. 


There’s an R. Murphy Knife for Every Purpose. Write for FRBE 
catalog showing the complete line. 


Tested Quality for over 100 Years 


“Stay-Sharp” blades, processed from finest tempered 
steel, are famous for the way they hold up under tough usage. 
Their hand-honed razor-sharp edges cut the roughest materials 
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MANUFACTURE YOUR 
OWN ROOF COATINGS 


ne ee RUBBER 
You con manufacture your own COLD PROCESS 
ROOF COATINGS, with 


RUBERTITE CONCENTRATE 
A Mineral Caoutchouc, Latex and Lignin 
Compound 


Cold process is coming in strong, more popular 
than ever. For lifetime roofs and long lasting 
repairs RUBERTITE will answer every purpose 
in roofing and waterproofing. When properly 
applied RUBERTITE can be guaranteed for the 
life of the building. We stand behind the 
applicetor’s guarantee 


Territorial Franchises are now open every 
where to Roofers, Jobbers, and Dealers. Write 
today for full information and Pittsburgh 
Testing Laboratory Report 


COLD PROCESS 
ROOFING PRODUCTS 
7230 NW. E. Miami Court 

MIAMI 38, FLORIDA 


} 











We'll Be Happy 
to See You 
at BOOTH No. 104 
at the NERSICA Show 


Bill Bennett 
Tony LoGrasso _— Erik Wiberg 
Harry Morris, Jr. Larry Norve 
Jim McCarthy Fred Armstrong 


INDUSTRIAL BANK 
OF COMMERCE 


The Best Name in Consumer Credit 
Banking 
56E.42nd St. New York 17,N. Y. 
MU 2-6655 


t 


Cooperating with NERSICA through its mem 
Bronx 
Nassau-Suffotk Council, 
Guild of N. J] 


bership in Queens-Brooklyn Council 
Westchester Council, 


Roofing-Siding Insulating 


Leadership Through 
Saturation 


(Continued from Page 16) 

hands at selling 

To keep his sales force constantly 
working is this manager’s ojective. He 
wants salesmen to maintain par or go 
higher. Age range of from the twenties | 
to the fifties does not reduce 
the enthusiasm of 
the workers show they want to do it. 

“At the 


saturation 


this ex- 
pectation. Besides 


can see no 
there 


he explains. “There 


present time | 
and | 


will ever be one,” 


point doubt if 
are so many homes, in my territory, in 
our services and materials that 
I can arrive at no other conclusion. Fur- 


need of 


demands are continuous.’ 
Like A Ball Park 


Speaking about how his branch office 


thermore, 


where sales may be 

to a ball park. Not 

when is in progress but when 

t In his estimation it 

is just like knocking out grounders and 
flies to players 

\cting as customers are experienced 

yut their skill on them 

salesmen. In this drill much 

lge is learned with 

pointers being given by the men longest 

Chey 


the talks 


salesmen. Trying 


are new 
valuable knowle 
are, of course, listen- 
the 
This is actually 


in the game 


ing to and methods of 


salesmen just 
] 


ool 


starting 
1 SC for closing sales 

“Competition among our own men 
is an important incentive to better sell- 


said, 


ing,” the manager This keeps 
them more anxious about their jobs and 
are always trying to come out 
“i sees that an- 


has 


they 


head one salesman 


other made four good sales in a 
do the same. He 
that he can make a 
xccomplishment. With such 


mind our salesmen get 


week he wants to 


generally feels 
similar 
thoughts in 
going and keep on the job.” 

To take good care of customers is 
an imperative aim. The idea is to dem- 
onstrate that the 
given are worthy documents. Salesmen 
sell | 


will carry 


ten year guarantees 


etter when they know that the firm 
out to the letter the terms 
of guarantees 


Mr. Mingey als« 


there was no whim 


» went on to say that 
of the customer too 
yverlooked 
firm stood on the thor- 


unimportant to be The rep- 


utation of the 
ough system of living up to any guar- 
intee given 

Vital to the success of this branch 
has been the word-of-mouth advertising 


which those served are able to give 


| unusual 
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Your Business will 
have a better 
chance to flourish 


promises this great 
new business guide 
by J. K. Lasser 








N° 4. K. Lasser has written « 

new guidebook especially for 
proprietors and operators of «mall 
stores, factories, and service com- 
panies that shows how to buy, sell, 
manufacture, operate, control 
handle all parts of your business 
better. In it, you will find an 
amazing list of dos and don'ts— 
ideas, methods, pointers, to help 
the small businessman not only stay 
in business, but also, more impor- 
tant, make a satisfactory profit. In 
the form of check lists and brief, 
fact-filled statements, the book 
covers everything from how to get 
good records and check a customer's 
credit to how to train new 
salespeople, and lay out « plant. 
Presents every opportunity for build- 
ing business—plugs every loophole 
for escaping profits. 


Just Published! 
HOW TO RUN A 
SMALL BUSINESS 


By J. K. Lasser, C. P. A. 


Adjunct Professor of Taxation, Chairman, 
Institute on Federal Taxation, 
New York University 


350 pages, 6 x 9, $3.95 


Tus book is a valuable, realistic guide 
profitable enduring business management. 
well-known crisp, direct style, you are 
what to do, but also what ‘ 
out guiding fundamentals of good practice, and just as 
positively indicates how to avoid making the mistakes 
others have made. Covers marketing, planning, financing. 
accounting. operation, and control—providing tested tech 
niques from businesses, large and small. 


In this book J. K. Lasser 13 big sections 
covers all the avenues and by- provide scores of 
ways you can follow for exam- idees on: 

ination of your business in all @How to Build 
of its parts. Whether your for Profits 
whole merchandising program 
needs strengthening or you need 
a better grade of help—whether 
you are trying to buy a whol 
business or just want to build 
up a good mailing list—whether 
you could benefit from more in- 
formative accounting and rec- 
ords or from better lighting in 
your plant—the guiding facts 
you need are here, from the 
experience of a man who has 
consulted intimately with hun- 
dreds of businesses, both healthy 
and ailing 


1001 profit- 
building ideas 
on: 
TAXES 
RETAILING 
PRICING 
FINANCING 
MAIL ORDER 
CREDITS 
etc., etc. 


te sound, 
In Lasser’s 


@How Best to 
Hendie Your 
Credit and in- 
staliment Soles 

@How to Buy 
an Established 


In every way—subject mat- 
ter, classification, treatment— 
the book is planned and written ployees, Cus- 
to give you practical informa- tomers and 
tion, quickly Others 
@ How Good Tax 


wholesale Management 


plant, the 


For the retail or 
business, the small Can Increase 
service company. this is an Your rofits 

—an automatic 
for the planner, a @ How to Finance 
for every manager, Your Business 
and most of all a guide for 
every reader who wants to put 
his business firmly on the road 
to steady progress and reason- 
able profits 


Send Order and Check to: 
AMERICAN ROOFER & SIDING 
CONTRACTOR 


“‘memory” 
stimulator 


Program for 
Your Business, 
Ete. 


425 Fourth Avenue 
New York 16, N. Y. 
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A 1950, two ton, Ford 
with a hauling capacity of eight tons. 
2—A 1949, three ton, International, 
hauling ten tons. 3—A two ton, 1949, 
International, hauling seven tons. All 
are stake body vehicles. 

“I never stopped selling,” Mr. 
Mingey said. “Right in my own office I 


They are: 1 


am always selling my employees. I have 
to sell my salesmen the idea that their 
job is an excellent one. I need to con- 
vince them that any order declines are 
only temporary 
out and prove to them that I am not 
wrong.” 


Then, of course, I go 


Personal contacts have the function of 
stimulating more business. Good sales- 
men speaking well on Tilo materials 
marketing is advertising of much value, 
it has been found. 


Advertising on Job 

The firm’s name is displayed on all 
jobs undertaken. In addition there are 
various attractively colored placards 
and posters telling of some of the inter- 
esting roofing activities of the com- 
pany’s local branch. Large calendars, 
with been 
mailed free to customers. The policy of 


interesting pictures, have 
free inspection on potential work is 
brought out in advertising of this na- 
ture. Mr. Mingey 


is a firm believer in 
the kind of advertising that gets closest 
to those most likely to be 
served 


Here is 


who are 


Middletown 
tries to foster goodwul in the 
community : 


how Tilo’s 


branch 


1—By doing good work at all times. 

2—Giving a fair price to large and 
small customers. 

3—Never neglecting prompt 
tenance on completed jobs 

4—Employing people of sound char- 
acter who are known locally for trust- 
worthy reputations. 


main- 


5—Living up to guarantees. 

Favors Associations 
The manager favors roofing associa- 
tions. The reason that he does not be- 
long to one is because there is no or- 
ganization in where he 
attend meetings. He thinks that 
roofing associations are improving con- 


his territory 
may 


ditions for roofers, protecting their in- 
terests and capably assisting in the 
presentation of their side of the story 
to the public when the needs arise. 
Importance of Guarantees 
Desirable from a selling angle, cus- 
tomer safeguarding, and as a forceful 
sales story are bonds and guarantees, 


“TROUBLE SAVER” 
EQUIPMENT 


LADDER JACKS ——— 
© New, RAIL-TYPE Jack 

left) is extra safe. 

Si ° er 


roils 
ore used for support. 


" convenient 
© ONE-MAN lodder jock 
(right) adjusts to — 
pitch on either side o 
the ladder. 


ADJUSTABLE 
ROOFING BRACKET 


e 
rooting. "wid 
use for many years. eal 


856 Humboldt Street Dept. AR 





*TROUBLE SAVER” 
SHINGLERS 


ways. Held by tw 


Telephone: EVergreen 3-5510 


LADDER HOOKS 
This handy device pays for itself 


over and over. 


Pivot aliows ladder to be 
with safety and convenience 


along the valley 


Plate protects the roof. Weight: 


only 6 pounds. 


Write for literature, givin 
plete information on all * 


Saver’ scaffolding accessories. 


Cco., 


- Manufa 
Trouble Sav. 


turers of 
ers” Since 1912 


Inc. 


Brooklyn 22, New York 


placed 


com- 
rouble 


39 
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Retractible Hook Point 
ROOFERS’ KNIVES 


The only knife on the market with 
a retractible hook point Carry it 
safely in your pocket. Interchange- 
able, reversible blades save money 
Stores extra biades in the handle 


7 * 7 
AXES 


Heavy drop forged axe with eye almost 
double ordinary axe. Handle lasts 
much longer. 


* * . 
6’ ALUMINUM 
MOP HANDLE 


Unbreakable. Will not burn. Light 
weight. Outlasts wood many times. 


* 7 * 


ROOF SCRAPERS 


“Fitrite’ — Double edge 
blades. 314—6—7-in. sizes 


“Rival” — Single edge 
blades. 314—7—14-in. sizes 


. * * 


reversible 


removable 





ADJUSTABLE PIPE 
SNOW GUARDS 


For Residential 

Type Buildings 

2 PIPES 12” IPS 
installed on old 
roots without re- 
moving slate. ideal 
for small homes. 


“FITRITE” 


Ye 


3 PIPES 34” IPS 


For large slate 
roofs, Spanish Tile, 
corrugated and 
other steep roofs. 








PORTABLE ELECTRIC SAW GUN 
MOPS and MOP YARN 
LADDER & ROOF BRACKETS 





See Us At BOOTH 105 At The 
NERSICA Convention, March 5-7, In 














Write Dept. “R” for catalogues and 
prices. To protect trade please use your 


printed stationery. 


DAVID LEVOW ‘it'33t 
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—CONNERY’S— 
ROOFING 








KETTLES 
* 


Connery, one of the oldest 
manufacturers, offer modern 
oil burning kettles of superior 
design for heating tar, pitch 
and bituminous material 


* 


Write for catalog show- 
ing our full line of 
bottom fired and tube 
heating kettles, buckets. 
dippers, etc. 


r-—CONNERY— 
CONSTRUCTION CO. 


2nd & Luzerne Sts. 
PHILADELPHIA 40, PA. 











ARE YOU THE SALES 
REPRESENTATIVE WE WAN 


We're searching for a man who 
has proved himself in the build- 
ing products and building spe- 
cialty field a wide-awake 
hard-hitter with lots of solid ex- 
perience. We make what's con- 
ceded to be the nation’s finest 
aluminum combination windows 
and doors, and we need a man 
who's just as good as our line! 
He'll work with dealer 
them how to increase their 
A permanent job with excel 
compensation await the 

who convince is he ready ar 
able to handle our item Write 
fully Box No. 250 American 
Rooter & Siding Contractor 42 
Fourth Ave., New York 16. N 
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the manager said. As with the purchas- 
ing of a new automobile, customers are 
mediums with roofing 
tasks in this territory. The firm wants 


seeking these 


the people to become educated, besides, 
in the importance of getting legitimate 


guaarantees. They are promptly fur- 


nished, with bonds when requested. 
Certain other companies issue no writ- 


Verbal 


contracts are far less reliable and Mr. 


ten agreements of that sort. 


Mingey’s concern never makes them. 
Three trucks are kept busy carrying 
materials and supplies within a radius 


Middletown. 
to other roofing managers 


~ twenty-five miles of 
His advice 
summed up as follows: 


1—Most new 


get started. Therefore, 


may be 
men take too long to 
start your sales- 
illowing yourself to think 
be easier 
job is to get sales and 
* 


yur future depends on how you 
that you too will go 


t will become con- 
tagious 
7—We have increased our sales de- 
partment every year started 
in 1946 
8—You 
Y The mort 
ground 


10—Every 


since we 


mig! the same 
P ‘ 
you work your selling 
the better the sales crop. 
has a certain 
amount of work every so often and it is 


territory 


ave the men to meet and 
talk with me 


sible business 


up to you to | 


ywners about this pos- 


Total volume in trade for Tilo’s Mid- 
dletown branch is estimated at close to 

000,000 from 1946 to the end of 
1950 


“See Me In A Month...” 


(Continued from Page 20) 


series of twelve folders, each of which 
is marked with a month of the year. 


e first business day of each 


e salesman opens the folder 


mont nd examines the con- 
is eliminates the need for spe- 
, cross indexes, and allowances 
in memory. Those sheets 
represent an opportunity 
» indicating attention 
week are set aside. 
indicating the month, but 
re put in another pile. 
back int » the folder 


reads each sheet, and 
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.. » for efficient ventilation 
... easy installation 
«+. extra profits 


Prevent condensation and moisture blistering 
by using “Midget” Louvers on flatroofs, 
eaves and soffits, unexcavated areas, gables, 
etc. The new “LD” series “Midget” Louvers 
are especially designed for interior instal- 
lations—and on the exterior in places where 
structural characteristics shield the louver 
from the elements. 








All “Midget” Louvers ore made entirely of 
rust-proof aluminum in 5 convenient diam- 
eters and are easily installed by drilling a 
hole of proper diameter and tapping gently 
into place. “Midget” Louvers also hove 
built-in screens to keep ovt insects. 


the MIDGET LOUVER Co. 


8 WALL STREET * NORWALK, CONN. 








PREC'SION ENGINEERED 


BIRD PROOFING 


HELPS TAKE THE SLACK OUT OF 
YOUR DULL WINTER SEASON 


Write today for full details! 
8 ——E—EEE \ EASY TO APPLY 
ECONOMICAL 
INCONSPICUOUS 
REMOVABLE 
FLEXIBLE 
NO UPKEEP 


= EFFICIENT 


4, NIXALITE CO. of AMERICA 
115 WEST THIRD STREET 
DAVENPORT, IOWA, U.S.A. 
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plans his calls. He makes the fellow-up 
when he said he would, and reminds 
the prospect of this fact at the time of 
the call. This gives him a tremendous 
advantage. He is not going in cold tur- 
key ; he is “calling during the first week 
in April, just as you asked me to, in 
December, Mrs. Smith!” 
Serves Prospect 

This put him immediately in the 
position of doing the prospect a service, 
rather than being an un-called fot 
visitor. This is, probably the reason fot 
the follow-up sales conversion rate 
being higher than might be expected 

In the event that the prospect still 
shows definite signs of interest, but 
again requests a delay, the salesman 
indicates the general conversation, to 
gether with an approximate date for 
the next call on the same piece of paper, 
and returns it to the file—but in the file 
folder marked with the month of the 
next call. In actual practice, the system 
works like this: 

In December an inquiry is received. 
Che salesman is asked to call again in 
the spring. He records the data on a 
piece oi hm iy and pt € paper in 
the file folder marked “April.” When 
April rolls around, he again calls. This 
time he is asked to call again in a month 
or two. He marks this fact on the same 
piece of paper, and this time he puts it 
in the “June” file folder. This process 
is repeated until either the sale is made 
or the salesman decides the inquiry is 

dud 

However, remember that there are 
many reasons why people will delay 
purchasing items such as roofing. Just 
because a person requests you to call 
again at a later date, does not necessat 
ily mean that he is not interested. Fol- 
low tlhiem up, and your sales will go up 

ae 

[he practice of “folding,” “drop 
ping,” or “flopping” the felts into the 
hotstuff instead of rolling them behind 
the mop, must never be used on asphalt 
roofs. If this method is used on tarred 
felt and coal tar pitch roofs, the felts 
must be stretched and pressed or 
broomed down into the hotstuff thor- 
oughly enough to eliminate all wrinkles 
and air pockets 


Cooperate and work with the build 
ing foreman as fully as possible. He can 
make your job easier, or much more 
difficult, depending on how you get 
along with him. Remember, he is the 
representative ot our customer, on 
whom we depend for future business 


Make Your Work Easier 


WITH THESE 


MAGNESIUM tanpers 
LIGHT ¢ STRONG ° Safe 


Single Ladders provide labor-saving lightness that combines 
maximem strength and durability. Rungs are 1'%4"x 1" half round 
M bi liminates fillet welding. Semi-channeled 
side rails are 14" x 3Ye". Available in nine sizes from 4° to 20’. 

No soft aluminum rivets are used. 

Extension Ladders are made with |'4"' x 3" semi-channeled 
side rails with continuous interlocking slide action the entire length 
of each section. Easier to handle, these ladders eliminate many 
accident hazards. Automatic spring-type locks. Sizes: 16° to 40° 
14" x 1" rungs designed to carry ineavy loads. 





SUPERLIGHT Step Ladders weigh tess than wood step ladders 
—approximately two pounds per foot. Such lightness means real 
convenience and easy handling. Properly designed for safety and 
rae 4 rate Extra strong steps with skid-resistant treads. Sizes: 
4 


WRITE FOR BULLETIN L-70 


Monvtacturers of: GOLD MEDAL Tubelox Steel Scaffolding — Safety 


9 y e- 
walk Bridges — Ladders, Light Ladders © "TROUBLE SAVER” Sectional 
Steel Scaffolds — Steel Scaffold Brackets — Adjustable Tresties. 





38-21 12th Street- Dept. AR Long Island City 1, New York 


RRANCH OFFICES: Atlanta + Boston + Chicago + Cleveland + Dallas + Detroit + Kansas City, Mo. 
Los Angeles + Miami + Milwaukee + Philadelphia + Pittsburgh + San Francisco + St. Louis + Seattle 





= 


INSULATESI... SB 


WATERPROOFS! 


PARALASTIC CAULKING COMPOUND gives outstanding protection 
because it seals perfectly. It will not chip, peel or crack! 

PARALASTIC is easy to apply: Controlled consistency assures smooth 
working characteristics. For all around satisfaction every time .. . use 
PARALASTIC. Try it... you'll like it. 

COLORS: Brilliant White, Gray, Green, Buff, Red, Black, Natural... and 


NOW .. . ALUMINUM: FOR PERFECT MATCHING WITH ALUMINUM 
WINDOWS! 





WRITE FOR FREE GUN OFFER! 


Sold by leading jobbers 
(A few territories still open) 
*Reg. US. Pot. Of 


IT ISN'T INSULATED UNLESS IT’S CAULKED 
PARALASTIC PRODUCTS CO. INC. 


122 EAST 42nd ST., NEW VORK 17, N. Y. 





AMERICAN ROOFER 





How to Prepare , 
Metal Roofs Before CLASSIFIED 
Attaching Grounding ADVERTISING 


Is themseives 





lightning 
. Under this heading classified advertisements 


are accepted at the uniform rate of 12 cents a 
word, but no advertisement taken for less than 
20 words with a minimum charge of $3.00; 3 
months at 10c per word per insertion. Check 
or Money Order must accompany copy of Clas 
sified Ad. Advertisements soliciting dealers or 
distributors, or new products for sale. not 











accepted in classi‘ied section. Address all 
SUT rt met . communications to Classified Department. 
nates Corporation pain ag Chaps ee, te AMERICAN ROOFER. 425 Fourth Avenue, New 
Aeroil Products Co. , “a . ; - sty! York 16. N. Y. 

Ajax Building Bracket Co. Alt ximum = pr tion, U 
All States Roofers Supplies 
American Associated Co's HELP WANTED 
Barrett Division, Allied Chemicals 

Dye Corp., The 


Beacon Sales Co. 


WORKING FOREMAN FOR Built 


Bonafide Genasco, Inc 

Bugher Manufacturing Co 

albar Paint & Varnish Co 

artier & Sons Co., The M. N 

ertain-teed Products Corp. 

old Process Roofing Products 

onnery Construction Co 

C-Thru Aluminum Awning 

Flint Co., A. W., The 

Flintkete Co., The 

Frelox Shingle Corp. of New Jersey 

Frey & Co., Frank P. 28 

Hauck Mfg. Co. 33 

Hilts, FE. L. & Co. 28 

How To Run a Small Business 38 veriappi ; ts : MW © eact I BUSINESS OPPORTUNITIES 

Hyde Mfg. Co. 31 di Eee & as : > MANUFACTURERS’ REPRESENTATIVE 

Industrial Bank of Commerce TP Becta sees sini SEEKS 1 s and siding products. New York and 
rt l rrour Write Box 241, Americ 


USED EQUIPMENT 


Jones & Brown, Inc Back Cover 

Keasbey & Mattison Co 8 

Langille Metal Moldings, Ine. 24 

Lewis Asphalt Engineering Co 28 1c 1 I mt , ventilators o1 ROOFING BUSINESS, TWENTY years estal 
- n busy } 7 


Roofer & Siding Contractor, 4 Fourth Ave., New 
York 16, N. ¥ 


Levow, David 39 | gables whicl ove the root a ner neem, ae weet 

: frontage t Three well furnished offices, 

Matt Coil-Less Burner Co 37 sipped, large yard witl 

Metropolitan Roofing Supplies Co., xte it least t bor and torage tanks and coating manufacturing machinery 

Inc. 34 1] ¢ — . a on rn $ to $ ) yearly; good steady clientele 

: , American Roofer & Siding 
Ave.. New York 16. N. V 


Midget Louver Co. 

Murphy's Sons Co., Robert 37 

My Hardest Sale = ace oe - ae Z 
Nixalite Co. of America 10 Pe ae ata -ipeen- y ‘Dp 

Paralastic Products Co 11 | gies pe : x " ae ne =~ DEFENSE 
Patent Scaffolding Co.. In il : ae S = ¥ Ss : 
Protective Coatings, Inc 30 ~— - , 


Roofing, Siding & Building Special 
ties Manual 36 


Ruberoid Co., The 
Sprayed Insulation, In« 
Steadfast Equipment Corp 
Steel Scaffolding Co., Inc 
Stewart-Warner 
Texas Co. 
UL. S. Gypsum Co 
Wasco Flashing Co 
=— 


= SUPPORT THE 1951 RED CROSS-FUND 














Yes, the PACKAGED PACE-SETTER that amazed the indus- 
try last year is now arrayed in GAY COLORS! That means 
even MORE SALES for this revolutionary ALUMINUM 
AWNING that can be assembled in minutes. 

C-THRUS come in four BAKED ENAMEL COLORS that will 
wilt the sales resistance of any proud homeowner. What's 
more... your customer gets complete LIGHT, and perfect 
VENTILATION. It's a PROFIT WINNER any way you look 
at it. Write for full particulars TODAY...see how YOU 
can cash in on this sure-fire sales item! 


Available in 30 standard sizes 
and 7 color combinations. 


JOBBERS: Write or wire immediately for further information. 


DEALERS: Contact us for location of your nearest jobber. 


C-THRU ALUMINUM AWNING CO. - 


424 W. 11th ST. + 


WINTER 
WHITE 


BISCAY 
BLUE 


GARDEN 
GREEN 


REGAL 
RED 


Exclusive C-THRU Features: 
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LIGHT 


C-THRU’S patented curved 
louvers break up harsh, out- 
side light which enters your 
room soft, gloreless and dif- 
fused. No more dreary 
rooms with this exclusive 
feature. 


VENTILATION 


C-THRU’S engineered louvers 
keep the sun away from 
your windows, and allows 
complete air circulation. No 
dead air pockets means tem- 
peratures lowered as much 
as 17 degrees. 


LOS ANGELES 15, CALIF. 





LIGHT MORTAR SHADOWLINE® 


. . « Another first by INSELBRIC, and another reason why 
Shadowline is the “Right Line” in ‘51! INSELBRIC’s all light 
mortar panels have been especially designed to look better 
than ever! Once again, INSELBRIC’s ingenuity and precision 
engineering are combined to bring you the “most sales-getting 


+ ; : 
INSELBRIC SHADOWLINE (Red Blend) oy ere er 
Visit our distributor nearest you. See why INSELBRIC will 
continue to make more dollars for you . . . and while you're 
looking, take a peek at INSELWOOD Cedar and Shake 
panels! INSELWOOD comes in Puritan Grey, Plymouth White, 
Morocco Brown and Linden Green. 


3 ALTHOUGH THESE PANELS STAND ALONE... . 
INSELBRIC SHADOWLINE (Moss Blend) ... WAIT °TIL YOU SEE NEW INSELSTONE! 


Look for INSELBRIC at the NERSICA CONVENTION! 
Commodore Hotel, New York City, March 5th to 7th. 


INSELW OOD (Cedar Design (Morocco Brown) ASK ABOUT CDA ARITLITLB 


Poe ees - qe my: — 4 
, 439 Sixth Avenue, Pittsburgh 19, Pa. 


*U.S. Pat. No. 2205798, 
INSELW OOD Shake Design (Linden Green) 2282432 Please send me full details quickly about INSELBRIC’s 


i f all light mortar panels! 
Other Patents Pending. line of all lig eee 


Contractor [ Jobber [J Dealer 1] 
MASTIC ASPHALT CORP. JONES & BROWN, INC. | 
¢ elw 14& 


Name : 
ell ne elt oh & Inselstone Address poems | 
South Bend, Ind. Elizabeth, N. J. Pittsburgh, Pa. City State 





